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RECOVERY LINE—This is what the automobile plants look like 
just now with: York Show right ahead and the prospect 
of arecord hearts: happen to be Plymouth fenders. 
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Business Week believes that business generally will be better in 1935. 


Whether it will be better for you rests largely in the hands of a eompara- 
tively few men: the heads of the companies to whom you sell. Executives 
like yourself, they're the men who hold the purse-strings. Who author- 
ize purchases. Who read Business Week. 

Business Week occupies a distinctive place in the publishing sun, as the 


only publication addressed exclusively to 


B U S | N E S S W E E K “The Men at the Top of the Pyramid.” The 


The Executive’s Business Paper a ; 
one publication that gives them the timely 


business news and interpretation they need each week. The “number 
I . 


one” publication for getting your product OK'd by the top executives in 


business and industry. 





BL SINESS WEEK (with whien is combined The Magazine of 
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Washington Bulletin 


WASHINGTON (By Business 


Week Staff Corres pondents )— 


savings to the federal Treasury and bad news for beneficiaries of 


some government subsidies will 


develop in a fight this winter 


between the President and congressional pork-barrel advocates. The 
President feels that when the government spends money to benefit 


a minority, that minority should 
pay at least part of the cost. 
Examples—Tolls for barges on 
government deepened and im- 
proved channels. Assessments on 
owners of lands made safe from 
floods by government-built levees. 


An Old Custom Spoiled 

Congress will not like this. It inter- 
feres with the old idea of getting re- 
elected because one has brought back 
the bacon from Washington, with the 
inference it would take a new man 
years to acquire so much influence. 
“ But the President does not yield 
readily om economic ideas. He is 
likely to get his way about this as he 
has about many other things. 


Wants Sales Tax 

Another fight for a sales tax, partly 
to balance the budget, and partly to 
get away from so many nuisance 
iaxes, will be led by Representative 
Treadway, ranking member of the 
House Ways and Means Committee. 
But it seems doomed in advance by 
the Administration’s desire to hold 
back the tax program. 


Harmony Improves 

Under all the smoke of disagree- 
ment between the President and busi- 
ness, there is much more of harmony 
than has been indicated. The fact that 
the report of the White Sulphur con- 
ference lay unopened in the Presi- 
dent’s basket for days after its de- 
livery proved not at all what was 
made of it. Mr. Roosevelt knew per- 
fectly well what was in the report. 
Digests of it had been in his hands 
before the actual report arrived, in 
fact, a high official is authority for 
the wish that labor and agriculture 
would be as reasonable. 


Constitutionalists Sound Off 

Attack by Senator Carter Glass on 
usurpation of authority by Morgenthau 
lieutenants in forcing reduction in in- 
terest rates on time deposits is fore- 
runner of a running fire on the 
Administration by the constitutional- 
ists on Capitol Hill. All of which will 
be highly interesting but not very 
potent in changing the situation. 
Incidentally Glass picked for his blast 
a case where he does not disagree 
with what was done, but with 
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THIS WEEK 
Carter Glass, the Constitu- 


tion, and interest rates. 


Telescoping the cedes, and 
other new policies of NRA. 


General McArthur’s next as- 
signment, 


Spoiling an old election plea. 











how it was done. It should have been 
done by Congress, Glass thinks, and 
good lawyers agree. Actually Glass 
approves lower interest rates as sin- 
cerely as Roosevelt and Morgenthau. 
British banks outside of London pay 
only 13%; some in London pay only 
$0; Canadian banks operate on a 
maximum of 2%. 


Code Mergers Ahead 
Several weeks will be required for 
NRA to work out mergers of the 
codes in the wholesale and retail 
fields, but the big reduction in num- 
ber of distribution codes gives an idea 


of the goal. 


NRA Looks Permanent 

Permanence of NRA along existing 
lines of code activity is clearly implied 
by frequent. policy-making develop- 
ments at Blue Eagle headquarters. 
Placing a full-time Administration 
member on code authorities and 
strengthening of field organizations 
at regional offices implies a plan to 
continue the present major frame- 
work in Administration legislation 
which will reach Congress shortly. 
More intimate participation of NRA 
staff in code authority activities may 
be expected with opening of new 
regional offices in Boston, Philadel- 
phia, Cleveland, and San Francisco. 
More such offices will be set up. 


More Price Studies 

More price studies are coming as 
the difficulty develops of letting either 
the NRA or the government fix them. 
Leading up to this determination was 
the announcement suspending mini- 
mum prices in lumber and timber. 
This was accompanied by a frank 
confession that it was not practicable 
to enforce prices or to suspend 
promptly prices for specialized needs. 


But “destructive price-cutting in these 
industries will not be permitted”—if 
the board’s ambition for future con- 
trol is achieved. 


Cheap Funds an Aim 

Cost of money obviously is a tre- 
mendous factor in the total cost of a 
hydro-electric company. Utility men 
complain that when many plants 
were built, 8° was paid for capital. 
The government figures on paying 
never more than 4°;, and less in the 
future. Cheaper money is of the 
essence in the whole Administration 
program. 


Rates the Test 
When utility companies cut rates, 
not only will the government not 
compete (this is understood to be the 
real status of the threat of a plant in 
New York City) but it will actually 
help. As, for instance, financing with 
cheap government money customer 
purchases of electric washers, ranges, 
etc. The President does not intend to 
extend direct government financing 
of such purchases, as in Tennessee 
Valley, to the whole country. On the 
contrary he thinks some utilities have 
done a good job on this sort of thing 

and should be encouraged. 


Tax Scheme Coming 

New taxation is still over the hori- 
zon, but the Administration hopes to 
bring forth a comprehensive scheme 
following the survey of overlapping 
taxes just ordered by Secretary Mor- 
genthau. This report, incidentally, 
may prove a surprise to the Joint 
Committee on Internal Revenue 
Taxation which has been working 
vigorously, with a large staff, on the 
same problem. 


New Air Plans 
Revamping and reorganizing the 
Army Air Corps is to be the next 
assignment of Gen. Douglas Mc- 
Arthur, now chief of staff and being 
held in that job until he completes 
his present chore of piloting Army 
legislation through Congress. Mc- 
Arthur has some very definite ideas 
about aviation, which will interest the 
aviation industry, and also certain 
chamber of commerce boosters for de- 

velopment of local fields. 


Your Income Is What? 

A grim reminder of the fact that 
publicity for income tax returns is 
ack will reach you next week. With 
the income tax blank will be a slip 
upon which are to be written the 
“high points” of the return. Such 
“high points” being figures which 
will be given to the press. Kidnap- 
pers, donation-seekers, and others 
please copy. 
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* Steel Ingot Operation (% of capa 


*% Building Contracts (F. W. Dodge, daily av’ge, thousands, 4-week basis) 
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*% Bituminous Coal (daily average 1,000 tons) 
*% Electric Power (millions K.W.H.) 


TRADE 


Total Carloadings (daily average 
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*® Miscellaneous & L.C.L. Carloadings (daily average 1,000 cars) 
*% Check Payments (outside N. Y. City, millions) 


* Money in Circulation (daily average, millions) 


PRICES (Average for the Week) 
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FINANCE 


1926 100) 


Federal Reserve Credit Outstanding (daily average, millions) 


Loans and Investments, Federal Reserve rep’t’g member banks (millions) 
% Commercial Loans, Federal Reserve reporting member banks (millions). 

Security Loans, Federal Reserve reporting member banks (millions) 

Brokers’ Loans, Federal Reserve reporting member banks (millions) § 


Stock Prices (average 100 stocks, 
Bond Prices (Dow, Jones, average 


Interest Rates—Call loans (daily av’ge, renewal) N. Y. Stock Exchange 
Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 


Herald Tribune) 
40 bonds) 


Business Failures (Dun and Bradstreet, number) 


* Preliminary 
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The Business Outlook 


HAVING pulled the economic machine out of the rut into which it 
fell with a thud early in 1933 and set it upon the upward path again, 
business with the aid of government looks forward to 1935 with 


moderate confidence. 


The road back to prosperity will not be taken on high, perhaps, 
but the 5% gains registered in 1933 and 1934 might be stepped up 
a bit in the coming 12 months’ climb. Individual cogs in the machine 


will be in better shape to make 
the grade than others, as was 
true in 1934, but the performance 
as a Whole is expected to be satis- 
factory despite occasional jarring 
obstacles. 


First 6 Months Hardest 
Probably the first 6 months will be 
the hardest, and the general gains 
over the same months in 1934 the 
smallest. Industrial output in 1934 as 
measured by the Federal Reserve 
Board’s adjusted index averaged 81% 
in the first quarter, 85% in the 
second, 73% in the third, and about 
74% of the 1923-1925 average in the 
last quarter. To beat the average of 
the first half of 1934 from present 
levels would require considerable 
acceleration. But beating the last 
half of 1934 should be a cinch, even 

with a steady, improving pace. 


Congress Under Control 

Among the obstacles which busi- 
ness thinks beset its path in the im- 
mediate future are the legislative en- 
actments of the new Congress. While 
many troublesome programs are 
likely to be aired, control seems cer- 
tain to be lodged with the Adminis- 
tration, and to be on the side of 
moderation. The bonus bill runs a 
good chance of compromise; air mail 
regulation may be liberalized; and 
only a modest beginning made in 
social legislation. NRA revision in- 
volving a clarification of Sec. 7-a, 
revamping or elimination of price fix- 
ing, will be dictated from the White 
House. Control of railroads and oil, 
and regulation of the utility holding 
companies will be attempted. Relief, 
public works program, and taxes are 
major problems for the coming 
Session, 


Automobile Forecast 

But legislation and taxes we have 
with us always. Progress must be 
made despite them, and apparently 
will be made by many an industry. 
The automobile industry, which just 
now is launching its 1935 production 
program, is counting on at least 3.3 
million cars for next year compared 


with 2.8 millions in 1934. Only the 
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prospect of lower prices for motor 
cars in 1935 disturbs the industry. 
But it should insure public reception, 
possibly open up a market to machine 
tool sellers. December production 
has been stepped up to 145,000; Janu- 
ary is expected to top the 178,000 of 
January, 1931. 


Few Rail Orders 

Steel is getting its greatest impetus 
now from the automobile industry, 
which will continue for the first 
quarter. In addition, a host of mis- 
cellaneous steel buyers continue their 
purchases for refrigerators, stoves, 
shovels, farm equipment, machine 
tools, canning, radios. From the rail- 
roads, little is expected until financial 
improvement develops. Air-condition- 
ing and grade crossing elimination 
offer the best prospects. Construction 
requirements loom large, but have 
proved slow in materializing. Hence 
there is some doubt that steel produc- 
tion in the first half of 1935 will sur- 
pass by much, if any, the 16.2 million 
tons of the first 6 months of 1934. 
But code provisions which stimulated 
steel saniation to 56% of capacity 
last May have been removed, insur- 
ing a more normal seasonal rise and 
fall for 1935. 


Construction Will Increase 
A 33% rise in construction is a 
moderate expectation for 1935, bring- 
ing the next year to $2 billions com- 
pared with $1.5 billions in 1934. This 
is based on the Dodge data covering 
37 states. Residential construction 
should feel a strong revival under the 
stimulation of governmental support. 
For the past 3 years, residential con- 
struction has been hovering below the 
$280 millions a year level, compared 
with the 1928 peak of $2.8 billions. 
Industrial construction is due for a 
revival as the modernization drive 
gains momentum. Public works proj- 
ects will still run into sizable figures, 
unless private employment increases 

more rapidly than now indicated. 


Farmers Can Buy 
One of the best prospects for in- 
creased consumption of both con- 
sumer and producer goods is the farm 
market. With 236% more income in 





1934 than in 1933, and prospects of 
higher farm product prices in the first 
half of 1935, the farmer provides one 
of the most promising outlets for 


manufactured goods. Some have 
hopes that increased farm consump- 
tion may prove the booster of indus- 
trial employment in 1935. Farm im- 
plement manufacturers think the time 
is ripe for a good increase in sales 
volumes, following up the substantial 
rise in 1934. Mail order and retail 
establishments also stand to benefit, 
especially since the price level for 
manufactured goods offers but small 
prospect of any noteworthy rise. Farm 
production is expected to increase, in 
part due to the lure of higher prices 
in 1934, in part to relaxation of crop 
restrictions. This may temper the 
rise in farm prices, especially in the 
last half of 1935. 


The Unhappy Railroads 

Freight traffic was only 6% heavier 
in 1934 than the year before, while 
net operating income will barely equal 
that of 1933. With wage increases, 
previously arranged, falling due early 
in 1935, the pension suit hanging fire, 
regulation of competing lines sched- 
uled for congressional consideration, 
and the freight increase decision yet 
to be made, the financial outlook of 
the roads is still obscure. But, like 
many other industries, railroading 
stands to gain in volume of business 
transacted by every increase in the 
general level of trade activity. 


More Money to Spend 
Increased consumer purchasing 
power in 1935 seems a fair conclusion. 
The farm market, good in 1934, will 
still be important in 1935. The indus- 
trial market stands to gain with 
greacer production. Governmental 
activity has played a réle which is 
due to continue in the aviation, ma- 
chine tool, steel, construction, and 
electrical industries. In addition, the 
bonus counted as likely to be $1.2 
billions, will add its small bit. Labor 
difficulties threaten, particularly in 
steel, motors, tires, and construction, 

but compromise seems assured. 


Cheerful, in General 

Price increases are most promising 
for farm products and textiles. Other 
manufactured products may rise but 
little. Volume of goods sold can thus 
be increased. Utility rates, now under 
pressure, will continue their down- 
ward trend, while electric power sold 
will reach new highs. Profits and 
dividends for industry as a whole, ex- 
cluding utilities, should expand with 
greater volume and a fairly stable 
price level. 

In short, we can 
cheerfully to 1935. 


look forward 
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At Palm Beach, concrete jetties made with ‘Incor’ 24-Hour Cement protect the beach by making the surf come at it head on 





YVERYBODY knows what a concrete mixer 
I 4 looks like. Into it go measured proportions 
of cement, sand, crushed-stone and water. The 


mixer revolves; then the concrete is dumped, 
spread, compacted and covered with straw or 
burlap to cure or harden. 


How Concrete Hardens 


How does concrete harden? Not by drying out, 
as many people think. In fact, the reverse is true. 
Concrete hardens by chemical reaction between 
cement and water. Hardening continues only as 
long as the concrete is kept wet. Obviously, the 
faster the cement combines with water, the sooner 
the concrete is ready for use. 

With ordinary Portland cement, it takes 7 to 
10 days. Through a basic improvement in the 
process of manufacture, “Incor’ Cement cures or 
hardens in 24 hours. Three advantages result: 

1. Concrete becomes a ready-to-use material; 


you place it today, use it tomorrow. That saves 
time and money. For example, concrete jetties 
at Palm Beach, Florida (shown above) were com- 
pleted 30 days sooner, with substantial savings 
on form expense. Factory driveways and indus- 
trial floors are now ready to use in 24 hours; 
business tie-ups are avoided. 


Makes Better Concrete 


2. ‘Incor’ also makes more durable, watertight 
concrete—by curing thoroughly in the limited 
time available on the average job. 

3. In Winter, by hardening in a fraction of the 
usual time, “Incor’ reduces risk of freezing, cuts 
down heat-protection costs, assures more con- 
tinuous employment. 

“Incor™* is made and sold by producers of Lone 
Star Cement, subsidiaries of International Ce- 
ment Corporation, New York; also sold by other 
*Reg. U 


cement manufacturers. S. Pat. Off 





‘INCOR’ 24-Hour Cement 
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J Veterans’ bonus and St. Lawrence seaway may supply 30-Hour Week—There will be a lot 
fights and NRA a showy debate, but mostly the President °' — a ee ae bills © 
the SU-nour WeCCK, against nich tft 
7 will write the ticket. President seems set, and which busin 
i. 1S generally against But there will be 
%& WASHINGTON (Special Correspondence) by fear of not getting all the water that developments which may force a com 
~s _Roosevelt’s New Deal Mandate Con- state desires. promise. Early in January will come 
| eress, elected in November and conven- NRA—May supply one of the most reports on surveys of the textile indus 
eo ag Jan. 3, will write a tremendously im- spectacular debates of this highly con- try from the Federal Trade Commission 
. a portant chapter in the economic history trolled Congress—because whatever cru- and the Labor Department. They will b« 
f the United States and will enact some sade Borah chooses becomes a debate calculated to bring pressure for mor 
: legislation which will affect the work- that figures on front pages. But Borah drastic intervention by the government 
baa ings of nearly every business in the and Nye will get nowhere in their con- in wages and hours of workers. It is 
country. But it will not be very dramatic. tention that NRA policies throttle com- conceivable, at least, that some such 
No one is terribly interested in the po- petition, stifle the little fellow, and make compromise as a 36-hour week might be 
litical complexion of the Italian Senate, for monopoly, flying into the face of attained 
nor the German Reichstag. And on the the spirit of the Sherman Act and the More Crop Control 
whole this Congress, naturally enough, Clayton Anti-Trust Act AAA—New legislation for AAA is 
will do just what it is told by the White If there is any real revision of NRA expected to lean more definitely toward 
House it will be written at the other end of compulsory crop control, probably more 
With a tiny Republican minority in Pennsylvania avenue, after much mid- on the methods of the present tobacco 
House and Senate split as between pro night oil has been burned by Donald restrictions than those applicable to cot 
eressives who would willingly out- Richberg in working out, for example, ton, - sae hy the final result is not very 
Tugwell the New Deal and conserva- a substitute for Section 7-a that would differént 
tives who are worried lest they are too mean the same thing to everybody af Utilities—As has been apparent ever 
reactionary, there does not seem to be fected, but which would also win the since Roosevelt was nominated, the util 
it the moment the making of a sing! 
important economic issue which might 
develop to stir the country in a Presi 
" lential struggle in 1936. 
Fights Cross Party Lines 
Bonus—Two real fights ni ar to be 
os tain. One of them, the soldier bonus, 
not really develop. Efforts to com- 
mise it, limiting the payment to 
eedy veterans and remission of inter 
t on borrowings, are under way with 
fair prospect of success. Inside Admin- 
ration figures are that the compromise, 
ffected, would cost the Treasury $1.2 
ion. But this fight knows no fac- 
in the partisan sense of the word, 
i no geographical divergencies 
St. Lawrence Seaway—The other 
hght, the St. Lawrence seaway, is almost 
rely geographical, despite the fact 
the President’s real interest is in 
e power end, and not in the canal to 
ovide cheaper transportation between 
turope and the Middle West. Only 3 
nators from Atlantic Coast states voted 
the treaty last time. There is no evi- 
nce so far that the President has won 
gh converts to insure ratification in 
near future, 
= Here again there is no division along . 
tis 5 ae mained ' , Underwood 4 Underwood 
ga oat the tony anger pogo ON WITH THE SHOW- Senators and congressmen are back in the harness at 
painst it are actuated entirely by fear Washington, each with his own batch of pet legislation, prepared to get off to a 
flying start when the curtain rings up Jan. 3. This clerk is wading through a 
seaports in their states will lose stack of new bills which will be ready for the House hopper as soon as pre- 
= ousiness, or in the instance of Illinois liminaries are run off and the 74th Congress gets under way. 
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ities are in for a bad time at the hands 
of the government. Congress is ex- 
pected to take a hand this session at the 
President's urging by placing utility 
holding companies under federal regu- 
lation, just as it did railroad holding 
companies. This will supplement such 
flank attacks as the recently approved 
New York City power project, hi pare 
able new TVAs in sections where the 
reductions do not meet the President's 
views. Profits? Certainly. But, says Mr. 
Ickes, “profits vary with times and cir- 
cumstances,” 
Better Loan Machinery 

Credit—Intermediate credit banks for 
direct loans to business, with greater 
latitude as to loans for clearing up ex- 
isting indebtedness, are on the program. 
The alternative adopted last time of 
having the Reserve banks make the loans 
has not proved satisfactory. The Viner 
committee reported to Secretary Mor- 
genthau that such loans should either be 
consolidated in the RFC or put in the 
hands of a new agency. The Adminis- 
tration prefers the latter. 

RFC of course will be extended in 
new legislation. It was scheduled to die 
by limitation in February. There is no 
Opposition worth mentioning to the ex- 
tension. 

Airmail—Legislation, to justify fair 
compensation with a view to encourag- 
ing the industry, is expected, probably 
much more liberal than the action of 
cancelling the old contracts and calling 
for new bids would indicate. 

Ocean Mail—Subsidies will be raked 
over again, with a tendency to drift to 
a more honest facing of the situation 
that subsidy is necessary if the American 
flag is to be maintained on the sea, but 
with stricter requirements by the Navy 
as to what type of ships are to be en- 
couraged. 

Land—Fundamental changes in the 
whole land reclamation policy will be 
written into new legislation, based on 
reports now being studied 

Farm Loans—Even more liberal pol- 
icy on farm loans is also on the agenda 

Food and Drug Act so modified that 
Dr. Tugwell would scarcely recognize it 
as his child is expected to pass. It will 
be fairly satisfactory to the interests in- 
volved and meet some of the more po 
tent objections which led Tugwell to bis 
fight for more and better teeth in the 
law, 

Old Age Pensions First 

Social Legislation will include a start 
on old age pensions, as a result of sev 
eral recent compromises. The age limit 
will be raised to 65, will apply only to 
needy persons, the cost to be shared 
between federal and state governments. 

A start will also be made on unem- 
ployment insurance, though this is ex- 
pected now to be only an opening 
wedge, so many are the difficulties and 
objections which have developed. 


6 


Railroad Coordinator Eastman hopes 
to get a new railroad retirement bill 
passed, eliminating the points which 
caused it to be declared unconstitutional 
by the Supreme Court. 

Oil Will Get the Works 

Oil—A start will also be made on 
federal control of oil production, though 
just how is not yet clear, Ickes waiting 
for the House Committee to work out 
a program before he submits his own. 
But he is determined to get federal con- 
trol, has the support of the President 
and of most of the independent oper- 
ators, and will probably succeed some- 
how. The only doubt will be as to 
whether it will be held constitutional. 

Railroads—Bills, looking to reorgan- 
izations of existing capital structures, to 
compulsory consolidations, and to regu- 
lation of bus and truck competition, will 
be urged by Eastman, but whether the 
President will get actively behind them, 
or, as some of his advisers expect, per- 
mit them to go over again, no one 
knows. 

Care of Budget Problem 

Relief—The President does not know 
yet how much relief money must be 
voted by Congress, though as often 
pointed out this will a partly on his 
success in forcing back on local relief 
unemployable persons now on the rolls. 

Public Works—The one thing that 
can be definitely stated about Public 
Works is that the sum to be appropri- 
ated will not be less than $500 millions, 
and will probably exceed it. Point 1s 
half a billion is Roosevelt's idea of the 
right sum to be spent each year in ‘'re- 
shaping the face of nature” by the fed- 
eral government. But necessity for 
priming the business pump may require 


TO NEW DUTIES—R. 
Stuart, first vice-president 
Quaker Oats Co., takes offic: 
as chairman of the Industrial 
ory Board. 


a larger appropriation this yea: 
sion has not been made. 

New Taxes—These depend 
many undecided questions that t 
look is most doubtful. The pro 
is that late in the session it will 
that new levies of some sort o: 
will be necessary. 


Open Sales Tax Season 


As legislators prepare to meet in 44 states, the sales tax 
appears to have gained ground. New York City furnishe- 
latest data for the inevitable debates. 


WHILE New York City is having its first 
bitter taste of a city sales tax, hastily 
rushed through its ordinance mill to 
catch the Christmas shoppers, manufac- 
turers, merchants, and consumers else- 
where are wondering how existing and 
proposed state sales taxes will fare in 
the 44 states where legislatures will 
meet in 1935. 

The New York City tax, designed to 
raise relief funds, was imposed Dec. 10 
over the protests of all its merchants. 
The few days of collection developed 
kinks, raised problems that only time 
and experience can solve. Its rate is 
2%, with sales of 1¢ to 12¢ paying 
no tax, 13¢ to 62¢ drawing 1¢, 63¢ to 
99¢ calling for 2¢; the 2% rate being 


added thereafter for each even 
The majority of food products 
drugs and medicine sold on prescript« 
newspapers and periodicals are ex 
By a belated ruling issued this 
goods sold by city merchants but 
livered outside city limits draw 
Collection of the tax has plac: 
and unfamiliar burdens on sales 
at the busiest season of the year 
has been some juggling in stores ¢ 
specialize on items costing less tha 
candy, cigar, variety stores find 
tomers rebellious over a penny tax 
a sale around the 13¢ minimum. H 
ever, many merchants say the pub! 
getting used to it and the city fat! 
think that the tax will stay quite a » 
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Due note of all this is being taken in 
the 44 states in which there will be reg- 
ylar legislative sessions in 1935. 

In 12 of the 44, sales taxes are now 
being levied, but some are under emer- 
y laws expiring in 1935 Oppo- 
had hoped that unsatisfactory ex- 
nerience in at least some of these states 
would force repeal, but the indications 
suggest they will be disappointed 

For instance, the Illinois legislature 
has already voted to extend the law 
expiring July 1, 1935, “for an indefinit: 
period.” In West Virginia Gov. H. G 
Kump has recommended reenactment of 
the 20 sales tax law effective Apr. 1, 
1934, but due to expire in 15 months. 
In Michigan they propose to add liquor 
to the taxable items, leave the law un- 
disturbed otherwise. 

A Practical Money-Raiser 

Details obtained by special represen- 
tatives of Business W eek in several states 
show that, as administrative technique 
is improved, proponents finding 
added arguments to recommend the sales 
tax—at least as a practical money-raiser, 
whatever its long-term effects 

North Carolina, with a 3% 
effective July 1, 1933, collected $6 mil 
lions during the first 11 months—at a 
cost of 1.409%, says J. A. Maxwell, state 
ommissioner of revenue. Takings in 

following fiscal year are headed for 
$8 millions and are expected to account 


ency 


are 


1 
sales tax 


for nearly 3349 of the $25 millions 
that must be raised for the st 
eral fund. Few of th« 
chants buck the program 
Enthusiasts point out that when the tax 
was first imposed, North Carolina had 
floating debt of $12 millions in 6% 
short-term notes, and bonds 
were selling at 80. Now its credit has 
been restored, it borrows at 3.75%, its 
bonds sell at above par. 
Collections Top Estimate 
Michigan also imposes a 3% 
tax, and during the first fiscal year end 
ing June 30, 1934, collected $34.8 mil 
lions, well above the $31-million esti 
mate, expects to top $40 millions during 
the second sales-tax year. The impost 
starts at 17¢. Merchandise items selling 
for less than 17¢, each bought sepa- 
rately at different counters in a store, 
draw no tax; if bought together, the 
tax must be paid. This ruling naturally 
pleases the 5¢ and 10¢ store operators 
Michigan grocery and chain stores 
report that they can collect 55% to 60% 
of the taxes; small candy and neighbor- 
hood stores can do no better than 25% 
to 40°; stores selling most of their 
items above $1 collect 969%-97%. But 
regardless of how much they collect 
from customers, the storekeepers have 
to fork up the full 100% to the state 
Most of the Michigan merchants located 
in cities say that customers are quite sat 


ites gen 
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Length of 
Session— 
Days 


Legislature 
Convenes 





January 1 
Delaware 
Nebraska 
Pennsylvania 


Rhode Island... . 


No limit 
..-No limit 


60 


January 2 

Colorado 
Maine 
Maryland 
Massachusetts 
*Michigan 
Missouri 

New Hampshire.No limit 
New York No limit 


..No limit 


January 7 
*California 


January 8 
Alabama 
Kansas 
Minnesota 
New Jersey 
New Mexico .... 


North Dakota... 
*Now has state sales tax. 





Law Mills That Will 


—— 


Grind in 1935 

Length of 

Session— 
Days 


Legislature 
Convenes 





January 8—continued 
*Oklahoma 
So. Carolina 


*So. Dakota 


No limit 
40 
60 
No limit 
40 


January 9 

Connecticut 

*Illinois 

*No. Carolina 
Vermont 

*Washington oe 

*West Virginia... 
Wisconsin 


-No limit 
No limit 


No limit 


January 10 
*Indiana 61 
January 14 
Arizona 
Arkansas 


60 

60 

60 
No limit 

40 

60 


January 21 
Nevada 

April 2 
Florida 


60 








DECEMBER 29, 1934 


isfied with the 
rural districts 
losing busi ess to 
In Illinois the 
cally replaces th former 
$100 valuation 
to Dec. 1, 193 


illions, an average of over $ 


¢ 


per 

1933 
in $52 m 
millions per month. Because the Illin 
law specitied that the tax was ° imposed 
business of 
selling tangible personal property at 
retail,"” many retailers absorbed the tax 
to the con- 
rticularly Chi 


reversed that 


upon persons engaged in th« 


; ‘ 


ad ol passing it on 


sumer. Recently some, pa 


stores, have policy, 


ag 
collect the tax from the consumer 

In some of the 32 | taxless states 
that have legislative sessions in 1935 


such a levy has already been propos 


SACS 


and in several others action is definitely 


expected when the legislators see how 


relief costs are mounting. They point 
out that, under 


further burdens can be impose 


conditions, no 


ion re i 


present 
estate 

Merchants Lead Opposition 

Merchants generally have led the o; 
position. They protest against the bur 
dens that it places upon them without 
added hold that it 
down consumer buying, retards recovery, 
will, in the long run, force reduction in 
valuations of business properties and 
result in less real estate tax income 

Economists are apt to point out that 
the sales tax is inequitable because 2% 
on a pair of shocs takes a far bigger 
percentage of the p man’s income 


cuts 


compensation 
i 


} oor 
than of the wealthy one’s 

Practical experience indicates that the 
consumer doesn’t make as much fuss 
about the tax as his champions think he 


should : 


Pullman First Aid 


“George” joins the ranks of the 
traveling salesmen. 


PULLMAN Co, is supplying the dusky 
porters of Pullman sleeping cars with a 
stock of the most commonly and 
most frequently forgotten traveling and 
toilet requisites 

On cars where the porter has started 
to function as commissary, the tariff, 
posted in the dressing rooms, announces 
that toothpaste or toothbrushes can be 
had for 40¢, combs at 25¢, shoelaces 
10¢ a pair, safety razors with 8 blades 
65¢, packs of 10 blades 40¢, collar but 
tons 25¢, chewing gum 5¢. Even aspirin 
is offered, at 25¢, but only in states 
which do not require that it be sold 
through registered druggists. 

Majority of the items are made by 
nationally known manufacturers under 
widely advertised brands. But porters 
say that travelers do not seem particular 
when they need something badly 


usc d 





Curtain-Raisers 


Motor plants reveal some new-model details, hold some 


back for New York show. 


Ford helps to make “riding 


comfort” the selling feature for 1935. 


A MINOR note on the New York Auto 
mobile Show, starting Jan. 5, sounds 
the keynote of the motor industry's 
preparations for 1935 in these hectic 
days ahead of the big event. ‘Decora 
tions at the Grand Central Palace will 
consist for the most part of bright, shiny 
aluminum foil provided (by Reynolds 
Metal Co.) in a rainbow-like profusion 
of colors.” “Rainbow-like” adequately 
characterizes the prospect tow ard which 
the motor plants are working—with a 
promise of the biggest January output 
in 5 years and a pot of gold at the end 
of every assembly line. 

A lot of tension was released this 
week when the Fords rolled by the 
christening party assembled at Dearborn, 
Mich., on Thursday to get a first look at 
the 1935 V-8. Mr. Ford's guests saw 
about what they had been led to expect 
from his advance hints (BW’—Dec22 
'34). The new car won't make Ford 
owners ashamed of the old one or take 
radical streamlining down into the mass 
market. But, with other 1935 cars in 
the same class, it will do a good deal 
to bring down the cost of comfort in 
motoring. 

More Room—Fewer Bumps 

A new spring suspension system, more 
flexible springs, the engine pushed for 
ward 8 in. so that its weight rests over 
the front axle, the body moved ahead so 
that passengers ride between the axles, 
roomier interiors and a car 8 in. longer 
from bumper to bumper: result, says 
Mr. Ford, is easier riding. This result 
i; to get more emphasis than the stream- 
lining to which he has made minor 
concessions. Engine improvements in- 
clude a new system of ‘‘directed-flow”’ 
crankcase ventilation to exhaust water 


2 OF “ALL 3”—Of the 3 leaders in the lowest price class, built for the mass market, 


models boasting changes that mean easier riding. 
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vapor and gases from the crankcase and 
valve chamber, new copper-lead floating 
connecting rod bearings. 

Plymouth, which got the jump on 
dealer showings, is now well out in the 
open. Six body types, 4 of them de 
luxe models, on a single 113-in. wheel- 
base feature “floating ride.” This is 
achieved by the use of Mola steel, an 
alloy steel pioneered by Chrysler Motors 
laboratories, in the spring leaves, which 
are thin enough to give greater flexi- 
bility. Here also the engine has been 
moved up 8 in. and the body 6 in. to 
cradle the passengers between the axles. 
A new method of fitting body and frame 
together has been employed to get 
more room into the bodies and lower 
the floor almost 4 in.. the frame is now 
bowed out to follow the body contour. 

Chevrolet Waits for Show 

Having seen two of “all three,” the 
industry and the public at large waited 
this week for news of Chevrolet. Gen 
eral Motors is holding out for the final 
spotlight, leaving it to a champing ad- 
vertising staff to make the point that he 
who launches the last launches the best. 
On Jan. 5, opening date of the New 
York Show, Chevrolet will present 2 
new lines of cars, with a ringing fan- 
fare for big dollar values and the knee- 
action ride. 

Meanwhile the whetted appetite of 
the public was served with news from 
several of the other busy factories. 

Dodge's new 6 is coming out in 8 
body models with “synchromatic’’ front 
wheel action, similar to the Plymouth, 
a “‘levelator” or stabilizer to help give 
the motorist an ‘‘Airglide” ride. It will 
be powered by a “Red Ram” 87 hp. 
engine and equipped with several new 


automatic controls. The ai 
Chrysler adds still another + 
“air’’-line this year. Besid 
ler and DeSoto Airflows 
senting the farthest nort! 
can streamlining, there w 
stream’”’ series in each car, 1 
tionally designed. The mo 
ler will come in a 6 and an 
Airstream 6 will be back i: 
original price field (starting 
while the DeSoto Airflow 206 
for the choosey. 


Mass Market Candidate« 


Reo is striking out for sor 
mass market money with tl 
sedan prices in its history. 1 
come with the addition to tl 
a new lighter Flying Cloud i: 
and 2-door models. Reo wil 
develop the aerodynamic b 
fender design which it pion 
1930 and emphasize its pater 
shifter transmission. LaFay 
ing Nash's second year in 
price field, will feature a new 
of synchronized springing. 
friction-controlling inserts req 
lubrication will be fitted bet 
polished ends of the spring | 
give the front springs the san 
periodicity as the rear ones 
will come down to the New Y< 
with a new low-priced 6 w! 
an improved straight 8 to ¢ 
19-model line for 1935. W 
will be 112 in. against 117 i 
8; engine, 81 hp. against 8 
8. Numerous engine refinen 
more streamlining will mak 
tion in the Pontiac booth. 

However, as pointed out | 
(BW—Dec22'34), the big toy 
versation among automobile n 
ing to be prices. Plymouth 
have still to hear from Cl 
Many of the other makers, 
several who have already rel 
chanical and design details, ar 
price tickets behind the curtair 
will rise Jan. 5 to reveal the “r 
like” glories of the New York S 
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Ford (left) and Plymouth are out with 19 
Chevrolet will make its bow at the New York Show. 
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PROPORTIONAL ELECTION—These Cadillac workers cast 1,593 primary ballots 


a the first motor plant election last week. 
voted “independent.” 


» 


largest group preference (9.59), 73.7% 


vhich ordered members to stay away, drew 5.9% 
The primary preceded a final election held Dec. 28. 


force voted, 


While the company union pulled the 
The A. F. of L., 


of the total—and 69% of the 


Oil Burner Battle 


Standard of New Jersey enters the oil burner field with 
alowered price, telling rivals the time has come to attack 


the mass market. 


oil burner industry is running a 
temperature over price 
units started by huge Standar 
New Jersey. A powerful sales 
by its Esso Marketers ranges from 
to South Carolina. Dealers and 
manufacturers are panicky not 
it the slice in their profit margins 
prospects of competing against 
ywerful Rockefeller corporation 
Dealers are organizing for defense 
National Oil Burner Dealers Asso- 
n put its hurts into a letter to 
lard of N. J., charging it was trying 
wreck an established industry. In 
s forthright but kindly, W. C. 
gle, head of the company, told 
rs the painful facts about the life 
w products. 
Useful Analogies 
Briefly, he said that what happened 
n clectric refrigeration was happening 
(He might have added that it 
uppened also in washing-machines, 
s, phonographs, automobiles.) The 
| may be unlimited but early comers 
the cream off what is at first a 
ry market. Then competing models 
prices, reach the mass demand. 
re is no question now (said Mr 
le) that low-priced burners are go- 
ng to be sold, and that volume should 
large enough to make a profit.”’ 
Standard of N. J, cut about $100 


cuts on 
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from its last year’s price to sell its new 
Gilbert & Barker burner for $285 
($295 in some places), with a 550 gal 
tank, installed. Cuts by others followed 
and. dealer chippings under makers’ cuts 
have resulted in practically fixing $295 
as the price ceiling. Sears, Roebuck has 
countered by selling its Delco-built 
Hercules at $249 .in New York suburbs, 
$269 in the city. Delco dropped its 
unit to $295 all over the country. Other 
prices slid to the range between $250 
and $295. Many have strengthened their 
dealer organizations by hookups with 
department stores. 
Someone Is Losing 

What dealer competition did to these 
quoted figures becomes something to 
make one shudder. In many parts of 
the Mid-West one can get burners in 
stalled for $195. New 
England have seen the price as low as 
$150. Average cost to the dealer of the 
unit is around $11 installation 
him back from $70 to $100 according 
as the tank goes inside or out. Ergo, 
someone is losing a lot of money. 

Oil companies are primarily interested 
in fuel sales. They want a large number 
of installations and if this has to be ac- 
complished with the demise of dealers 
they will be able to control their sorrow. 
As a matter of fact the oil folks think 
that some weeding out is mecessary. 


Some spots in 


‘ 
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Dealers number between 18,000 and 
20,000. The fact that this host is able to 
place only about 100,000 burners a year 
for over 200 manufacturers indicates to 
many the necessity for drastic price ac 
tion, such as Standard started, 
There'll Be a Massacre 

Gilbert & Barker officials state their 
determination to get oil burners down 
into the $2,000-a-year home. The oil 
industry thinks 300,000 burners is about 
right for annual sales 
they figure each dealer should sell 100 a 
year to make a profit. Thus the 
dealers would be 
18,000 to 3,000 
sacre 

Anyhow (say many in the fuel end of 
the business) the dealers 
themselves and their costs on the glories 
of the boom era. Top year was 1929 
when 119,000 burners were sold 
ran around $500 and 
grandiose figures as $100 for installation 
To gain the new 
price level, dealers will have to cut over 
head and installation 
trate on sales of combination units (such 
as integrated burner, boiler, air-condi- 
tioner) leaving to low-priced burners 
the conversion field (burner installation 
under existing boilers, etc.). It is fan 
tastic to expect dealers to give up the 


On the new basis, 


army of 


reduce from over 


almost a Custer mas¢ 


established 


Price s 
allowed such 


costs salvation on 


concen 


costs, or 


conversion field, which was about 80% 
of last year's 87,000 total. 102,- 
000 estimated for 1‘ 
A Long Flirtation 

Oil companies have long flirted with 
the idea of selling burners. Then Stand- 
ard of New York dropped several mil- 
own 


and the 
34 


lions trying to promote one of its 
back, which temporarily 
yearning. But 
happened since, — Steady 
household use of fuel oil has raised this 
to an important demand, are 
threatened by a rise in other forms of 
automatic heating (such as natural gas, 
and coal stokers), and the bugs have 
been combed out of oil heater design, 
Other oil companies watch Standard of 
N. J without doubt, have tenta- 
tive plans for following suit. If this 
company extends its activities to the rest 
of the country (as is prophesied), rivals 
are almost sure to enter the field with 
similar campaigns, 

A fuel oil sales force is perfectly situ- 
ited to discover prospects for oil burners 
Esso Marketers is training its fuel force 
to supply its burners and as many others 
as possible. It concentrates on installing 
550-gal. tanks so that unit sales will be 
larger. The nation’s 800,000 burners 
will consume over 40 million gal. of oil 
this year. That isn’t enough to satisfy, 
but it is enough to promise a market that 
the oil industry will protect, whatever 
the cost. 

Meanwhile, competing fuels have not 
been asleep at the cellar door. Oil is 
worsted by natural gas in districts where 


some ycars 


cured the things have 


increase in 


sales 


and, 





nearby fields deliver at low prices; and 
extension of gas pipe lines has widened 
areas of competition. Then automatic 
coal stokers have advanced, aided by im- 
proved mechanism, actualities and pos- 
sibilities in the higher fuel oil prices, 
utilization of cheaper grades of coal than 
the old-fashioned furnace lived on. Sep- 
tember sales of automatic stokers made a 
record. They were 4,043 units, of which 
80% were bousechold models. (One 
reason why this is so far ahead of the 
2,980 sold last year is that government 
figures this year included 83 manufac- 
turers, against 55 in 1933.) 

A two-way stoker—one that feeds 
coal and removes ashes—costs from 
$375 up installed. One-way models that 
just feed come to around $300, but the 
Gil-Koal created some excitement re- 
cently by appearing on the market at 
$198.50. Varying factors of radiator effi- 
ciency, house insulation, difference in 
coal price because of location, keep the 
relative economies of oil and coal in a 
realm of permanent argument. But oil 
salesmen bear down hard on the incon- 
venience of hopper and ashes. 


Lots of Lamps 


Sales of incandescent bulbs for 
1934 run to 645 millions, a new 
high; increases expected in 1935. 


THE incandescent lamp industry lays 
claim to being the first under the year- 
end wire with a new record, because its 
645 million unit sales in 1934 tops 1929 

the previous peak—by 10 million 
units, or 2%. 

Sales of bulbs used for residential, 
street, commercial, and factory lighting 
totaled 376 millions; automobile, flash- 
light, other miniature types took 269 
millions. Sales of the old-style carbon 
lamps, once the only kind available, have 
dwindled to a bare million units. 

Progress of business recovery takes 
some of the credit for the new record, 
but lamp manufacturers have done some 
hard pushing. They are promising even 
better figures for 1935 because research 
laboratories have been busy perfecting 
new types of lamps that will stimulate 
sales in existing markets and open up 
new fields. 

Efficiency of automobile headlight 
lamps has been improved so as to permit 
the use of smaller headlights, which 
means less wind resistance and so helps 
the designers of new streamline ates 
Photoflood lamps of a new type flash 4 
times the intensity of the old type. 

In addition, a new high-intensity mer- 
cury-arc lamp with a rating of 35 lumens 
per arc watt, alternating current sodium 
arc lamps for highway illumination, new 
combination mercury-incandescent light- 
ing units and the double-based Lumiline 
lamp. 
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Sugar Threat 


Heavy stocks of sugar awaiting 
new quota date have brought ap- 
peal for protection by AAA. 


BEHIND the scenes AAA has been con- 
siderably perturbed as to what action it 
should take under its sugar law amend- 
nents before the new sugar quotas be- 
come effective at the first of the year. 

Two major problems have troubled 
the Administration’s sugar section, 
which has been taken over by Under- 
secretary Tugwell: Whether quotas for 
the new year should be reduced below 
those of 1934; what action should be 
taken to prevent the sugar market from 
breaking under the flood of sugar that 
will be available for sale on Jan. 1, 
when the new quotas can be marketed. 

Quotas for 1934 

For 1934, AAA established for the 
various areas supplying the domestic 
market under the sugar law quotas that 
totaled 6,476,000 short tons. On the 
basis of raw sugar prices during the 
year, domestic interests have contended 
that the total was above consumptive 
requirements, have been insisting that 
not over 6,200,000 short tons can be 
justified for 1935. 

Such a reduction would mean that in- 
sular areas, including Cuba, would have 
to take a cut of close to 260,000 tons 
in 1935. Domestic cane and beet grow- 
ers could only be cut about 17,000 tons 
as their minima are fixed by law. 

The threat to the sugar market is cen- 
tered in heavy stocks of sugar from in- 
sular areas that came in too late to be 
included in the 1934 quotas and was 
placed in bonded warehouses until it 
could be marketed under 1935 quotas. 
It is estimated that about 400,000 tons 
of such sugar from the Philippines, 
250,000 tons from Cuba and 240,000 
tons from Puerto Rico will be available 
for sale Jan. 1, unless AAA takes action. 

A March | Deadline 

All insular areas, except Puerto Rico, 
have reached some form of agreement 
that insures they will not have any fur- 
ther mew quota sugar in the United 
States before Mar. 1. Under normal re- 
quirements, however, domestic refiners 
could not absorb the bonded sugar be- 
fore that time. Their usual require- 
ments are about 70,000 tons weekly. 

AAA has been asked by sugar in 
terests to institute some form of control 
that will prevent a price collapse until 
the heavy available stocks can be ab- 
sorbed. The Adjustment Administra- 
tion is reliably reported to be consider- 
ing some kind of prop but not too big 
a one, as sugar growers are not the fair- 
haired children of the Administration. 
It is the AAA's theory that aid to them 
means just that much more burden on 
the rest of the agricultural and indus- 
trial consumer element. 


Internat 
FULLER BRUSH MAN oss of 
them all, in fact. A. C. Fuller, presi 
dent of the company, photographed 
at the White Sulphur Springs busi 
ness conference. 


New Sales Plan 


To supplement calls, Fuller Brush 
man now uses mail-order tactics. 


THE depression has dictated many 
curious change in the marketing sti 
ture. Manufacturers have loaded their 
distribution systems with unfamiliar 
products; wholesalers and retailers hav: 
expanded private brand lines 

order houses have aggressively promoted 
their retail store business. 

Most significant move of all, perhaps 
is the Fuller Brush Company's current 
adoption of mail-order tactics. To sup 
plement “your Fuller Brush mans 
occasional call (about once every 
months, to maintain all-year-round c 
tomer contacts, more than a half-milli 
copies of the new Fuller Manual 
Beauty Care and Home Cleaning » 
be left with housewives every mont! 
In the modern 2-color, bleed page styl: 
the 32-page catalogue, 5}”x8}” in siz 
is divided into two sections, features 
appealing action photographs of beaut 
brushes and cleaning brushes in : 
use. 

Center pages explain discounts 4 
credit privileges, list all 77 Fuller proc 
ucts (with prices), and provide 2 | 
order blanks 
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Electrical Appliances Boom 


Refrigerators, ranges, ironers set all-time sales records; 
new highs for appliances expected in 1935. 


ELECTRICAL appliance manufacturers are 


: a greatly increased share of the 
consumers’ limited number of dollars 
ushed with their success in 1934, they 
re laying plans to hold and increase 
their advantage in 1935. 

Vigorous efforts of utilities to build 
load, the tremendous publicity created 
for the appliance industry by TVA, and 
energetic selling and promotion by the 
manufacturers themselves are doing the 





Unit Sales Gains 

Results in 1934 were cheerful 
Tabulated, they run roughly like thi 
increase in unit sales over 1933, for re 
frigerators, 25% ; for washing machines, 
10¢ for electric ranges, 130%; for 
1roners, portable, 36%, table type, 
776%: vacuum cleaners, floor models, 
37%, hand type, 63%. 

By July, the refrigerator sales had 
passed the best previous 12-month rec- 
ord—1933’s million units—and the year 
loses with a gain of 250,000 units 
So for 1935, E. G, Biechler, president 
| Frigidaire, sets a quota of 500,000 

ts (including air-conditioning equip- 

) and has already spent $1.6 mil- 
s in retooling the two Dayton 


plants. Theodore Quinn, vice-president 
of General Electric, plans production 
and promotion on the basis of 25% 
increase. H. W. Burritt, vice-president, 
Kelvinator Corp., closing its year with 
34% increase in sales, schedules 25% 
more next year. H. E. Blood, president 
of Norge, talks of terms of 40°% boosted 
production, and Powel Crosley, Jr., an- 
nounces his company has doubled re- 
frigerator producing capacity West- 
inghouse doesn’t talk specific figures, 
but is no less confident that 1935 will 
top all records. 

Washing machine sales in 1934 broke 
through the million-unit ceiling in No- 
vember, finished 100,000 units higher 
than the 962,000 total for 1933. Early 
in 1934, Maytag Co., largest single 
factor in the field, dropped its base price 
from $119 to $79, did some powerful 
promoting, gave the industry a mo- 
mentum that, assisted by hard pushing 
of other companies, helped to establish 
such huge sales totals. 

Insiders predict that 1935 may bring 
shifts in the relative position of the var- 
ious manufacturers. Factors are May 
tag’s recent base price imcrease to $89, 
General Electric's inauguration of its 





Acme 
MEN OF STEEL—Notables from the steel industry at the Joint Business Con- 
ference included Charles R. Hook (arms folded), president, American Rolling 
Mill Co.. and E. T. Weir, chairman of the board, National Steel Corp. 
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own production at Bridgeport of all ex 


cepting wringerless washers, and the in 
clination of some manufacturers to ex 
plore higher price markets at th 
expense of losing in unit sales 


Then the sales tax will make a differ 


ence Already 12 states have such 
taxes, and some exempt out-of-state 
surchases, which gives the mail order 


| 
houses a big opening It others of the 


> har 
legisla ive sessions 


32 states that have 


in 1935 should enact such laws without 
specifically covering the mail order situ 
ation, the two large mail order houses 
would get an even larger slice of the 
market than the they got thi 
year. That would benefit only the two 
concerns who manufact 
for them, and 
makers. 
Electric Ranges Boom 
Sales of electric ranges in 1934 topp« 
1933 totals by approximately 130% 
with unit sales of over 115,000 against 
50,000. Lower power rates in 
areas, and the renewed interest of utility 
companies in load-building, has helped 


Range sales in 1935 will 


20% 


ire the machines 


seriously hurt other 


} 


some 


tremendously 
climb into new high territory. The sam 
thing is said of sales of water heaters 

In 1934, the finally 
broke down the housewife’'s skepticism 
Sales of portable ironers for the first 11 


> 


electric ironecr 


months of 1934 were 30,94 
22,700 in 1933, and table type ironer 
sales jumped from 40,795 to 72,343 


This was done despite th 


against 


up 77%. 
fact that not all manufacturers are yet 
awake and pushing 

The 1934 gain in vacuum cleaner 
is almost as impressive as that 
of ironers, especially when it is remem 
bered that here the pioneering 
job was done years ago and the 


sales iS 


basic 
bulk 
of volume must come from replace 
ments Sales of 582,194 floor-type 
cleaners in the first 10 months of 1934 
topped 1933 by 37%, and they might 
show up even better when the | 
month figures are in, possibly break 
ing through the 1931 total of 687,000 

Sales of 182,946 hand-type vacuum 
cleaners (made popular only during th¢ 
last decade) for the first 10 months of 
1934 were 63% higher than for the 
same period of 1933, and some manu 
facturers say that this handy houschold 
tool is headed for some new 
ords in 1935. 

Small Items Are Staples 

Small electrical appliances, such as 
irons, toasters, curling irons, percolators, 
heaters, have practically become staples, 
and receive less promotional stimulus; 
1934 sales range less spectacularly above 
1933 levels. However, automatic irons 
have gained in popularity, are claiming 
an imposing portion of total iron sales, 
while casseroles, roasters, other novel 
higher-priced items are helping to pull 
up the average dollar value per sales 
unit for socket-appliance manufacturers. 


sales rec 
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INTERMISSION—An 


informal discussion 


Acme 


between the closed sessions at the 


White Sulphur Springs meeting. Walter Kohler (left), president, Kohler Co.; 
Malcolm Muir (center), president, McGraw-Hill Publishing Co,; and L, Kk. Com- 
stock, chairman of the board, L. K. Comstock & Co. 


Utility Fight 
New York City threatens to build 
own power plant. 


THE spotlight on the clash between gov- 
ernment and the public utilities (BV 
Dec22’34) shifted to New York 
City. 

The New York fight started over 
Mayor LaGuardia’s threat to build a 
municipal power plant or plants to sup 
ply city, state, and federal offices and 
functions within the greater city. PWA 
is considering sympathetically the financ- 
ing of a $101-million project on the 
usual generous 309 outright 
gift, 709 loaned at 49%. Apparently 
Washington is taking the attitude that 
this is New York City's affair and not 
part of the general utilities war, but the 
mayor has announced that he expects to 
start work Feb. 1, with Uncle Sam’s 
money. Of course, a fine lot of knotty 
problems has been left for future solu- 
tion while the newspaper headlines talk 
of the city government's $10-million 
annual light bill, and the glib promis: 
that this can be “cut 409” by a mu- 
nicipal plant. The utilities’ 1935 con- 
tract with the city remained unsigned, 
and the federal government is protest- 
ing accumulated bills on the ground that 
they are too high. 

At the moment, the New York moves 
are taken with a grain of salt, as aimed 
chiefly at keeping the New York Edison 
from passing on to the consumer the 
tax, levied—in the name 


has 


basis 


nic e new ae ¢ 


12 


of relief—on all light bills, in addition 
to the 2% sales tax which was presented 
to New Yorkers this year. The New 
York City utilities paid $38 millions 
taxes in 1934, will have to pay $50 
millions in 1935. They are saying that 
this increase of $15 millions is apt to 
break the old camel’s back. 


Cooperation 
N.A.M. 


plan for continuing organization. 


and Chamber conferees 


BustNEss leaders who formulated at 
White Sulphur Springs a general state- 
ment of policy for approach to the prob- 
lems of recovery are going ahead with 
the plan to set up a continuing organiza- 
tion for further research and study, for 
consultation with the Administration, 
and finally, for the all-important job 
of persuading officials, Congress, and 
the public at large that there ts a lot of 
sound reasoning in business's program. 

Formal organization of the standing 
committee will begin Jan, 11, when the 
steering committees of the National 
Association of Manufacturers and of the 
U. S. Chamber of Commerce, 8 each, 
will meet with Judge Ames, chairman. 
They are expected to issue invitations to 
perhaps 50 representative men to join 
with them. 

Incidentally, the business men think 
they got a bad press on the occasion 
of delivering their communication at the 
White House. The newspapers insisted 


Judge Ames was “rebuff, 
startled the judge—he hadn't 
and thought he would know 

been. And, indeed, next day 
dent went a little out of his v 
it plain he was interested in 
ment and proposed to stud) 
see any of the White Sulp} 
desired to talk it over with } 


For Chiselers 


Lumber price-cutters get Christmas 
gift; price-fixing cut from corde. 


As a Christmas gift to chisel 
National Industrial Recovery B 
just announced suspension of 
mum cost protection prices” in t 
ber and timber manufacturers’ . 

Proponents of the minimum ¢ 
plan had hoped the board’s acti 
be less drastic. At mass meetir 
in Washington Dec. 11, 12, 
NRA _ Division Administrator 
Ellis presiding, they had mad 
the stronger showing, having ; 
aligned in favor of retention « 
provisions. Their spokesmen | 
powerful evidence to show h« 
ficial to operators and 
had been where a high degr 
pliance had been secured. They 
that abandonment would make 
tion control in the interest of 
tion of natural 
would force 
5¢-10¢ an hour 
price declines, and general cha 
industry. 

Those arguing for repeal repr 
10 separate groups, ol 
formed solely to work for pr 
and one represented the whole: 

Champions of the pricing | 
lieve there is a chance to revive 
their clue from that part of tl 
announcement which says the b 
not permit destructive price-cutti1 
which directs the research and | 
division to study prices and 1 
They point 
that the production control is « 
in full force and effect, which 
all some of the specie groups 
keep prices from sinking bel 
levels. 

Those familiar with the situat 
that inadequate enforcement m 
groups and t 
conditions 


labor t 


resources 1 
wale CuULS, 


wages in U 


’ : 
wanich 


structive practic es. 


in a few specific 
fostered the 
placed the whole plan in disrey 

They admit also that the pri 
set too high considering pres 
ditions and the intensive bid f 
ness made by competitive non-! 
materials. 

Other industries with code-cont: 
prices wonder what this action 
shadows, prepare for the NIRB 
ings on price-fixing, Jan. 9 


chaotic 


BUSINESS V 





Wy 
INTERNATIONAL 7 
V/ 





BEAUTY THAT IS 


F course you will insist on good looks when you 

buy a truck, because looks are important these 
days in building commercial prestige. But beauty 
without backbone is a bad bargain. So, before you 
buy a truck make a thorough check to be certain that 
the beauty is more than paint deep. International 
invites you to subject any truck in its line to the most 
rigid examination, both inside and out. Let your own 
eyes furnish the testimony. See for yourself the 


clearly visible evidence of rugged strength and 


V, 





MORE THAN PAINT DEEP 


engineering skill. Learn why an International can 
give such dependable truck performance, and such 
economical truck operation. Finally, to make your 
examination complete ... pick out the truck that 
meets your needs, and give it a try-out on your own 
job. International sizes from 44-ton up; bodies for 
all loads. Chassis prices, f. o. b. factory, from $390 
up. At all International branches and dealers. 


INTERNATIONAL Harvester Company or America, IN¢ 
606 South Michigan Avenue, Chicago, Illinois 


INTERNATIONAL TRUCKS 
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crops. 


THE farmers gave business recovery a 
big push in the closing months of 1934. 
Awakening late from the horrors of a 
drought year to discover that Santa 
Claus had put an extra $1 billion in the 
sock by way of higher prices and bene- 
fit payments, they poured orders into 
the farm machinery manufacturers and 
the mail order concerns and passed cash 
around among the local merchants. 

Farmers raised only two-thirds of a 
crop in 1934, the smallest in 30 years. 
But prices received were the best since 
1930 and the aggregate value was 
$5,377 millions, as compared to $4,783 
millions for the larger 1933 crop, and 
only $3,968 millions from 1932's 
bumper yields. 

Final Te Larger 

This figure will be stretched, prob- 
ably to $6.2 billions actual cash returns 
to the farmer, after the feed and hay is 
turned into livestock and dairy products, 
and after benefit payments are added. 

So important has been the farmers’ 
contribution to business volumes in re- 
cent months that business turns an 
anxious eye toward the rural areas in 
thinking of 1935. What of 1935? 

Economists of the Department of 
Agriculture are torn between the desire 
to blow the horn for AAA's 1934 results 
and the fear that too much emphasis on 
the recovery will lead to weakening its 
controls. So their prognostications are 
conservative but optimistic. 

Little reliance is placed upon the pros- 
pects of recovering the foreign markets 
soon enough to help farming much in 
1935. Again the demand will be pri- 
marily domestic. The AAA is hoping 
for enough industrial and business re- 
covery to create a slightly broader de- 
mand although the inelastic consump- 
tion of farm products minimizes such 
expectations, a restrictions, noth- 
ing but another drought could be ex- 
pected to cut supplies to 1934 propor- 
tions. So the steep climb of farm prices 
is not expected to continue. 

Feed Cost Is Obstacle 

Perhaps a little bigger crops at about 
the same price will give the farmers 
somewhat more buying power. Higher 
prices for livestock must come if the 
farmer is to cash in on 1934 crops to 
the extent anticipated. But the pig crop 
next year will be the smallest, per capita, 
in 50 years, only 70% of 1934's. Cattle 
population has been reduced almost 11 
millions. Such shortages should spell 
better prices but farm income will not 
be increased unless the advances more 
than overcome the higher cost of feed- 
At current prices for corn, the 


ing. 





14 






Farm Cash Up $1 Billion 


Income from agriculture shows sharp gain despite short 
Outlook for 1935 modestly encouraging. 


farmer needs about 12¢ for hogs. He 
is getting about half that price. 

There is no enthusiasm in the Depart- 
ment of Agriculture about early bene- 
fits from foreign trade treaties. It is 
felt that few concessions are likely on 
wheat after importing countries have 
spent big bounties to boost their crops. 
Something may be arranged for pork. 
Consuming countries have not done as 
well in substituting for American pork 
as they have for bread grains. Tariffs 
have little bearing on cotton, Germany 
alone having raised a barrier against it. 


Best possibilities are for large; 
luxuries—fruits and tobacco 
for which no substitutes are 
But on luxuries especially 
to lesser extent on necessit 
impediment is inability to ge: 
pay for farm products. The 
is frankly dubious about the | 
of industry to allow greater ; 
manufactured products in o: 
ance larger farm products « 
AAA is more confident ab: 
the 50 million acres of land : 
erly supplied foreign marke: 


production, however. 


The 


vote of 90% tendered by cotto; 
on the Bankhead Act hearten¢ 
vocates of continued contro] 
Talk of extending similar « 
methods, now used only in 
tobacco, to other crops appea 
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Farm Value—78 Crops 
(in millions) 
Regional Group 1933 1934 
New England 
Maine $50.5 $31.3 
New Hampshire 11.1 12.2 
Vermont 23.0 30.4 
Massachusetts 34.5 31.3 
Rhode Island 3.9 3.0 
Connecticut 23.1 24.2 
Middle Atlantic 
New York 157.8 184.3 
New Jersey 48.0 44.0 
Pennsylvania 143.7 168.6 
East North Central 
Ohio 145.7 195.7 
Indiana 109.5 150.6 
Illinois 181.3 238.0 
Michigan 127.2 146.6 
Wisconsin 144.3 211.2 
West North Central 
Minnesota 168.5 199.5 
lowa 230.5 245.9 
Missouri 144.5 106.3 
North Dakota 83.2 54.6 
South Dakota 33.1 32.9 
Nebraska 147.1 92. 
Kansas 118.9 135.4 
South Atlantic 
Delaware 9.6 13.0 
Maryland 40.0 53.7 
Virginia 104.1 141.2 
West Virginia 34.4 38.6 
North Carolina 230.7 315.0 
South Carolina 100.6 126.4 
Georgia 153.0 184.9 
Florida | 68.8 74.0 
East South Central 
Kentucky 111.7 148.8 
Tennessee | 126.9 147.2 
Alabama 123.2 174.0 
Mis:.ssippi 121.6 169.5 
West South Central 
Arkansas 113.2 1118 
Louisiana 81.6 103.4 
Oklahoma 135.6 106.3 
Texas 383.8 376.6 
Mountain 
Montana 46.0 65.6 
Idaho 57.2 59.5 
Wyoming 19.4 19.7 
Colorado 67.1 56.0 
New Mexico 18.6 20.8 
Arizona 18.6 24.5 
Utah 21.6 | 25.6 
Nevada 3.5 3.4 
Pacific States 
Washington 90.4 96.7 
Oregon 62.0 60.4 
California 305.0 322.1 
UNITED STATES $4,783.0 $5,376.9 
* Bulk paid in 1934, balance estimated for 1935. 
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1,565 
430 
3,978 
14,485 
5,117 
5,907 
24,426 


110 
802 
782 
77 
7,034 
9,912 
13,801 
472 


317 
4,926 
13,950 
16,471 


16,453 

7,609 
23,064 
65,416 


5,815 
2,671 
1,578 


$270,749 


How the States Shared the Farm Income Gains 


rd 


106 


890 


51,060 
41,794 


$684,601 
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opposing continuance of the processing 
though assurance of farmer sup 
sort is highly important. As 
haven't been cooperatively in- 
and there was concern a 
g the traces upon the prospects 
ter prices. 

An executive order permitting AAA 
t breaches of marketing licenses 
Justice Department has put some 
needed tecth in the agreement 

pe of control device and amendments 

_ strengthen these provisions in the 

Act will be sought again from Congress 
Gain Well Distributed 

The 1934 improvement was surpris 

well distributed in view of the 

virtual crop failures over large areas 

Liberal disbursement of benefits was an 
zing factor in many as is brought 
1 the accompanying table. Where 

“od crops and good prices landed one 
the results were to lift the farmers 

a plane undreamed of during the 

w years. 

instance, the cotton-tobacco 
of the Southeast has the best in- 

since 1927. North Carolina to 
farmers alone are estimated to get 
$140 millions from 1934 sales and gov- 
ernment payments, not far below the 
estimated record of $158 
Tobacco sales this year averaged 

$29 per 100 Ib., against $15.35 in 1933 

Cotton at 12¢ has not shown as good 
Its, but along with rentals from re 

tired acres and good yields, it makes 
e contrast with 5¢ cotton in 1933 

Agriculture is still far from a balance 
would preserve itself. Acres re- 
from cotton and tobacco have 
feed for the mules and cattle 

The Middle Western states lost that 

business just as the cotton growers lost 

markets. The effects are obscured in a 
ght year when grain farmers do 

not have supplies for stock, but the 

problem remains. 
AAA’s Balance Plan 
AAA has its own solution, based upon 
the assumption that agriculture must 
return to the pre-war balance between 
cultivated acres and those devoted to 
ad pasture, and woodlots. To- 


sc - 


raised 


1eadows, 
ward that end is directed the one con- 
t per farm idea tentatively advanced 
upon every opportunity. It is even con- 
templated that should that device fail to 
levelop proper diversification of land 
use, the government should undertake 
re direct methods—possible acquisi- 
of easements upon which it could 
require grass or trees. Also involved is 
its program of retiring wornout and 
marginal land. In this connection pub- 
lic land purchases were expanded to 


re than 4 million acres in 1934, larger 
} 


by 7 tumes than any other year’s pur- 
chases as the plan expands toward the 
20-year program of | 


| 


224 million acres, 
the Department of Agriculture 
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BANKERS TRUST COMPANY 


Fifth Avenue at 42nd Street 


16 WALL 


London Office: 


e 57th Street at 
26 Old Broad Street 


STREET, NEW YORK 


Madison Avenue 








CONSIDER the 
ADVANTAGES ' 


OF 


establishing a 


Factory in 


LANCASHIRE to supply the British 
and Empire Markets under favour- 
able conditions. 


OR 


OF arranging 


for your specialty 


products to be made under licence 
by enterprising and capable 
LANCASHIRE FIRMS. 


LANCASHIRE is Britain's 
Leading Centre of Industry. 


ll 


wil 





LANCASHIRE 


Enquiries invited 
and treated 
in confidence 





Write for free 
information and 
preliminary advic: 
lo-— 

J. BENNETT STOREY, 


General Manager 


INDUSTRIAL DEVELOP- 


MENT COUNCIL 


cap Canal House, King Street, 
MANCHESTER, England 


or THE TRAVEL & 


ASSOCIATION of GREAT GRITAIN & 


INDUSTRIAL DEVELOPMENT 
IRELAND, 


1 Pall Mall East, London, S.W.1, and — Empire 


Building, Rockefeller Center, 





How to Make 
Letters Work 


New s¢ pad edition fully r ‘ fl ‘ 
2ckley's well-known bool 


Principles of Effective 
Letter Writing 


440 pages, 6 x 0, $3.00 


Now thoroughly revised and enlarged with up-to 
this 








date material and new illustrative letters 
book gives you 
—definite and specific suggestions 
on sales letters collection 
ters, credit letters, odbustanent 
letters, application letters 
~practical suggestions that hare 
been proved profitable in pros 


perity and depression. 


nearly three hundred Illustrative 
letters, from successful firms all 
over the country 


—analysis telling why each letter 
was successful and how to apply 
the conclusions to your own let 


ters. 


the few books on 
letter writing that gets down to 
cases, and gives facts rather 
than academic sup, sitions. Covers 
problems of the general dictator, 
correspondent, correspondence super 
visor, credit man, etc Section on 
letters comprises a complete, 
nual of direct , mall See 

1 coupon 


This is one of 


sales 
concise ma 
approv 3 iis 








a HILL Boos co. 
W. 424 St, 
Send me Lechicy Principles of Effective Letter 
Writing for 10 days’ examination subject to ap- 
proval of return In 10 daye I will send $3.60 
plus few cents for postage and delivery, or return 
* book postpaid (We pay postage on orders « 
companied by remittance.) 
Name 
Address . 
City and State 
Position 


Company 


Ine., 


FBW 12-29-34 














50% of the subsidiary | 


Securities Without Pain ro ia eolpengce 5 Ravel 


and profits 
Such provisions for mak 


SEC regulations for permanent listing on exchanges re- oo, Mill be a relict 
lieve business fears, minimize burden on accountants. treasurers and comptrolle: 


FINANCIAL interests have grudgingly 
acknowledged the workability of stock 
exchange regulations as the Securities 
and Exchange Commission has imposed 
its controls step by step without dis 
turbing the orderly operation of the 
markets. But one big reservation has 
been made by those dubious about 
speculation under commission — rules 
They have been waiting for the per 
manent listing requirements, fearing 
that these would demand so much of 
corporations that securities would be 
withdrawn from listing 

Apprehensions on this account evap 
orated upon publication of the regu- 
lations last week. Respect for SEC hit 
a new high in financial districts, The 
New York Stock Exchange issued an 
official proclamation of praise. So far 
has the attitude changed that now the 
Street looks forward to the time when 
the commission can get out the regula 
tions dealing with new issues called for 
by the Securities Act of 1933, and is re 
lying upon them to eliminate the cum 
bersome technicalities that make new 
financing expensive and troublesome 

Asks Nothing New 

Investors will have all the informa 
tion that simple, readable, self-explana 
tory financial statements can provide on 
the $70 billions of corporation securi 
ties listed on exchanges and made sub 
ject to the new regulations that go into 
effect next June 30. Corporations can 
provide the required data from regular 
books of account and, in the main, will 
be asked for no more than is now being 
published by companies that recognize 
their responsibilities to investors. 

Of course, there may be talk that 
the commission bowed to the scandal- 
snoopers by requiring publication of big 
salaries. Pay of all corporation direc- 
tors, of the 3 highest paid officials, of 
outsiders receiving $20,000, and of 
anyone receiving $30,000 in bonuses 
must be given by name. Otherwise, 
officials and employees receiving $20,000 
or more will be lumped together. How- 
ever, these rules are decidedly less 
stringent than those ordered under the 
new issue law. The principle incor- 
porated in these payroll provisions 
giving the public key facts but relieving 
the corporation of embarrassing and 
irrelevant disclosures—is typical of the 
entire set of regulations. 

Gross sales figures, a closely guarded 
secret of many corporations, are re 
quired, but corporations may request 
that the totals be held confidential at 
the discretion of the commission. The 
same permission to request withholding 


16 


whom had contemplated t 

of facts on grounds of interference with of dual, triple, even quadr 
business applies to all phases of the including one for operatir 
regulations one for stock exchange regis 

The commission steered clear of uni- for new security issuance 
form accounting systems, a fond favorite periodical reports to the cor 
of older regulatory bodies. It followed 
the recommendations of the American 

° 7 | 
Institute of Accountants and the Ame ri Far West Exchance 
can Society of Certified Public Ac - 
countants in framing requirements on Raw silk starts trading in new San 
financial statements. Registration blanks Dransiose coemmeedity markes 
call for facts, but prescribe no rigid ; 
forms. DevayeD for 3 years by depre 
Must Explain Books ditions and uncertainty of Zo 

Statements will be simple and clear, regulation, the long-projected 
supported by schedules to show what nia Commodity Exchange, « 
assets and liabilities really are. Like- spot and futures market in th 
wise items of income and expense will opened for business on Dec. 1 
be supported by exhibits revealing their proximately one hundred mer 
origin. The corporation must explain Headquarters have been cstal 
how it keeps its books and call attention the Merchants Exchange Build 
to changes in accounting procedure from Promising material benefits t 
year to year. Charges cannot come out can silk interests, the exchans 
of income one year and surplus the witn trading in raw silk fut 
next without that fact’s being noted. to admit rubber in the nea 
Surplus accounts, reserves, will be Operating from 11 a.m. to 
broken down to show their source. p.m. to 5 p.m., New York 
Changes in asset valuation going back exchange runs concurrently 
to 1925 must be outlined New York market for one ho 

Consolidated statements are permis- offers new possibilities for adva 
sible where the parent company controls arbitraging. (Heretofore, 


Internatior 
TALKING RECOVERY—Practically every major American industry had 
thing to say about the platform drawn up at the White Sulphur Springs busine: 
congress. This sample group includes (left to right) Albert H. Morrill, preside 
Kroger Grocery & Baking Co.; Samuel Reyburn, president, Associated Dry © 
Corp.; and Harvey C. Couch, president, Arkansas Power & Light Co. 
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traders in raw silk have been forced to " -. - 
tilize spreads between foreign and Check List of recent McGRAW «| 1ILL Books 


jomestic markets, involving not only 


UL 


: ye 1. The Technique of Executive 3. America’s Hour of 
the risk of a gap in hours but of for 


. i Control Decision 
gn Currencies as ‘we ) P . By I rwin Haskell Schell Ne Ww Fo irth By Glenn Frank ( 
Differing from the 26 other com Edition. 231 pages, 514x8......$2.00 » vl 
modity exchanges operating in the © Dedeedd Geeurities Act 
Ur ited States, the new exchange plans Anon elon 4. Beyond the New Deal 
to deal in almost every commodity with oy gg ae Se By D “pies —— 
oe 4 4 ‘ J a an . \ CT | > i if . ; »* 
possibilities of volume and grading 288 pages, 6x9..... és <0 $> 
San Francisco's market area, producing [Sunes enceesesceccesecccnenes:s seesceuceccecuessnencessceesecensensessesensecsseee 
farm products valued at more than $500 | : Send this McGRAW-HILL On-Approval Coupon 
- “ . . “n-2 > s 
rillions, offers a wide field of prospects. : MeGraw-Hill Book Coe., Inc... 330 W. 42nd St... N. VY. € 
° Se t book it “ r ‘ 
In addition to local products—barley, | B 10 Be adh ey eg he 
rve. wheat, beans, canned fruits and : 
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risis 


263 pages 


‘ 


4 
vegetables, hides, wool and mohair, 
ber, petroleum products, and silver 
exchange officials also list as pros 
pects large volume imports (sugar and 
pra), which offer additional arbitrag« 


. 
opportunities. ; ! 


Plans for the exchange were origi 
conceived by Harry G. McBain, 


| 
Los Angeles business man. Support | NOW READY 


the project was stimulated last year in 
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control, vested active Management in a in Business 

group of business men which includes 
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Dry Goods Co., Exchange president; | F ‘ 
James K, Lochead of American Trust Are youma rut? 

Co. and W. H. French of Idaho Mary | —dissatisfied with your job? 

land Mines ¢ orp., board members —afraid of the “old age” bugaboo? 
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Industrial Forecast: 1935 


Encouraging outlook, despite present uncertainties, re- 
ported by publications surveying next year’s prospects 
in far-flung trade and business fields. 


AT year-end, business analysts have their 
day. Last year’s records are consulted, 
and from far factory corners and re- 
mote checking points in the channels of 
trade are gathered pertinent statistical 
data on which to base the history of 
1934, the forecast of 1935. 

Last week, editors of McGraw-Hill 
publications were thus engaged in sur- 
veying conditions in far-flung industries. 
Herewith, based on their competent 
counsel, Business Week's summary of 
the outlook for 1935: 

Tax Rises Hurt 

Electric Utilities—With domestic use 
of energy at an all-time high, the total 
national load within 6% of its pros- 
perity maximum, 1934 saw total revenue 
turn the corner, rise 3% to an gsti- 
mated total of $1,830 millions. (Reve- 
nue gains were largely nullified by tax 
increases averaging almost 6%.) Aver- 
age per kw.-hr. rates meanwhile con- 
tinued down to a new low of 5.34¢, 
compared with 5.49¢ in 1933, 7.00¢ 
in 1926. Electrical World considers the 
outlook “somewhat obscured . de- 
pending on progress in general recov- 
ery.”” Anticipated load increases in 1935 
will duuved new equipment. 

Construction—Reversing in 1934 its 
drastic 5-year decline, construction bases 
its expectation of 1935 improvement on 
three factors: housing revival, industrial 
obsolescence replacement, expanded 
public works. Engineering News-Record 
suggests that the new and still undefined 
public works program will probably in- 
clude elimination of grade crossings and 
highway bottlenecks. “The fact that 
dole relief is to be cut down as rapidly 
as possible constitutes further reason for 
encouragement. Finally, a favorable fac- 
tor is the prospect that construction costs 
will not see an increase.” 

Machine Tools Needed 

Durable Goods—Basing evidence on 
a moderate rise in the last 6 months, 
American Machinist reports ‘a decidedly 
more we snr prospect,” believes dur- 
able goods manufacturers must share in 
the marked recovery experienced in 1934 
by consumer goods industries The ne- 
cessity for cost reduction will compel re- 
placement of obsolete equipment, “espe- 
cially when design and development of 
improved equipment has proceeded as 
vigorously as it has.” 

Chemical Industry—Predicting that 
the industry “will continue as in the 
past 3 years to exceed by at least 10% 
the average activity of industry as a 
whole,” Chemical and Metallurgical 
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Engineering estimates that the continu- 
ous stream of new processes and prod- 
ucts will necessitate investment of more 
than $100 millions, Plant construction, 
resulting from the migration of the 
alkali industry and representing an out- 
lay of $20 millions, is currently pro- 
gressing apace in Louisiana and Texas. 
In the Middle West an estimated $5 
millions is being invested to utilize the 
waste gases of oil refining. 

Metal Mining—The mining of gold 
and silver has been handsomely revived 
—thanks to the government's monetary 
policy. This, however, as the Engineer- 
ing and Mining Journal points out, is 
not an unmixed blessing, he increase in 
silver production has meant overpro- 
duction of lead, a drop of 12.5% in the 
per pound price. Prices for zinc have 
likewise dropped (from 3.9¢ to 3.7¢ 
per pound), though zinc finds itself in 
a better position because it has less of a 
problem with secondary metal. This 
scrap metal problem makes the outlook 
for copper most dismal. Secondary cop- 
per has practically supplied the market 
since September. 

Coal Men Happier 

Coal Mining—With a gain in output 
of approximately 10%, the bituminous 
coal industry has materially improved its 
general position. Thanks to its code, 
wage levels and actual earnings have 
been increased, destructive price com- 
petition eliminated, profits restored in 
hundreds of mines. Anthracite output, 
80% of which goes into domestic chan- 
nels, has mounted 18%, reports Coal 
Age. Modernization in both fields has 
been stepped up. and many additional 
projects are under consideration. 

Textiles—A 10% gain in textile mill 
activity, restoring 1923-25 ‘normal 
year” conditions and partially compen- 
sating for decreases resulting from the 
general textile strike and buyer resist- 
ance to higher, code-stimulated prices, is 
conservatively estimated in Textile 
World's forecast for 1935. Factors con- 
sidered favorable are: curtailment of 
wage-chiseling, improved trade _prac- 
tices, more aggressive merchandising, 
general business pickup. These out- 
weigh unfavorable factors (threat of ad- 
ditional labor trouble and buyer-resist- 
ance), suggest improved profits. 

Food Industries—Factory prices will 
average about 10% higher (15% at 
retail), though manufacturers’ net profits 
are expected to increase only 5% on the 
same volume tonnage, according to Food 
Industries’ forecast for 1935. Livestock 


shortage may curtail packers 
much as 20% or 30%, thoug 
prices will probably keep up do! 
ume. Foods directly competit 
meat will bring higher prices 
creased profits. 

Radio Retailing—Reporting : 
business appears to have a bri 
ture,”” Radio Retailing estimates 
tube, and parts sales for the { 
of 1935 will exceed even th 
established this fall when a 35° 
volume gain was recorded. Fi 
lations are expected to show 
4.7 million receivers for 193-4 
lating radio's vast replacement : 
many technical improvements ar 
ready for commercial use, incl 
according to Electronics —t 
transmitting and receiving sets 
sion, and ‘‘pocket radio sets” « 
with new acorn-size tubes. 

Aviation Progresses 

Aviation—Engine and accessor 
duction should, according to A 
continue to expand in 1935, | 
serious loss of export trade re 
from the activities of Senator N 
vestigating committee. The sli: 
vival in private flying signifies 
sonably good year’ for pleasur 
manufacturers. 

Transit—Street railway trati 
creased about 6% in 1934, wipin, 
6% decline in 1933. Gross reven 
an estimated $70 millions to an a; 
mate total of $1.1 billions. “T! 
provement in revenue has been ret 
in larger expenditures for improv: 
and maintenance,” says Transit | 
whose recent nation-wide survey 
cated expenditures of $230 milli 
1934 compared with $180 milli 
1933. Continued increases in re 
and investments are indicated for 

Bus Transportation—Buses wi!! 
1934 books with a record of ab 
billion passengers carried and 
profit of about $25 millions on a $ 
million gross. Bus Trans portat: 
gests that these marks should be su 
passed in 1935 “if the industry is not 
too heavily burdened by taxes or affects 
by shorter work-weeks.” Consider 
progress in modernized equipment 4 
improved terminal facilities should b 
manifest. 


Union “Victory” 


United Textile Workers succeed in 
closing woolen mill—and 1,!") 
lose jobs permanently. 


LABOR troubles and threats of violence 
by labor organizers against workers w! 
wanted to continue their jobs result 
in the closing, Dec. 14, of the Han 
ton Woolen Co. mill at Southbr: 
Mass. Next step was the decision 
the directors to liquidate the com; 
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FOR 1934 


.. and the Leader reveals new plans for 1935 
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(which paid a $9 dividend last year), 
simply because to fight against United 
Textile Workers’ leaders doesn’t seem 
worth the candle. Two-thirds of the 
stockholders of the century-old com- 
pany must y 2 sa the proposal; a vote 
has already been called for Jan. 14. 
Workers Oppose Plan 

The Hamilton Co.'s normal payroll 
is 1,100 employees, $1 million a year 
It counts 650 of its workers as loyal and 
in danger of threats and coercion from 
labor organizers of 3 strikes in the past 
3 months. The town of Southbridge 
estimates that the Hamilton payroll ts 
about 20% of its working population 
and that to take care of the 1,100 addi- 
tional unemployed will require an in- 
crease of the tax rate from $15 to $20 
per thousand. The news of this out- 
come of the ‘“‘successful’’ strike has 
spread throughout the New England 
mill towns, and in many instances has 
solidified resentment against the U.T.W. 
Workers themselves led in the demand 
that something be done to keep the com- 
pany from going out o/ business. 

The Hamilton Co. had come on evil 
days in 1927, when the present head, 
Richard Lennihan, took charge, and 
there was talk then of liquidating. 
But in the past 7 years the company has 
come forward steadily and the closing 
at the present time <an in no way be 
attributed to bad business; on the aver- 
age the company is doing better, and 
employment and dividends have been 
steadier, than in similar New England 
companies in the woolen field. Its 
quick assets are generally conceded to 
be well over the current quoted values 
of the stock, so liquidation of the com- 
pany will mean no loss to the owners. 

Liquidation More Expedient 

Continued effort to operate against 
labor union violence was held by the 
officers to carry more promise of trouble 
and loss than liguidation, The mill it- 
self is modern and well equipped, but 
empty mills do not command high 
prices—the American Woolen Mills’ 
Prospect mill at Lawrence, Mass., as 
sessed in 1932 at $70,000, was sold for 
$100 at a recent auction, although with 
the usable machinery removed. The 
statement of Mr. Lennihan on the pro- 
posed liquidation of the company sums 
up the grim situation: 

“To continue to accede to the de- 
mands (of labor) under the conditions 
which now exist would result in the 
rapid dissipation of the assets of the 
company. Until outside inter- 
ference destroyed, beyond hope of 
restoration, the friendly cooperative re- 
lations which formerly existed between 
the company and its employees, the 
board of directors believed as strongly 
as anyone in Southbridge that it was 
to the interest of the management of 


the company, its shareholders and em- RECOVERY PICTURES—The only minus signs in the lot also represent gain 


ployees, to continue operation.” 
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The World in 1934—and 1935 


Business abroad progressed in 1934, in spite of much 


experimentation and changed conditions. 


Outlook for 


1935 is good, but expectations must be modest. 


Tue world of business will remember 
events abroad in 1934 with varying 
sentiments. 

To the British, the year has meant the 
beginning of celebrations centering 
wed the royal family which have al- 

eady by a buying boom in London. 
To the French, it will carry bitter recol- 

ctions of the Stavisky scandal and 
accusations against the governmental 
gystem, street rioting in Paris with its 
warning of social unrest, and unhappy 
memories of the Marseilles assassina- 
tions which threatened, for a time, the 
peace of Europe. 

Sweden Forges Ahead 
To Germans, 1934 brought the most 
government control of business 
that the country has experienced sinc« 

e war; also the greatest political isola- 
tion. The Scandinavian countries gen- 

y have enjoyed greater prosperity 
than in 1929. Few countries have made 
¥? economic progress than Sweden. 

anada will not have the opportunity 
jon to forget the government's investi- 

n of business methods and some 

the shocking revelations announced 

y Minister Stevens. Mexico looks hope- 

y on the inauguration of a 6-Year 
Plan of economic and social development. 

le is Optimistic over a return of pros- 
perity to the nitrate and copper indus- 
ries, with corresponding boosts to gov- 

ent revenues. Brazil, with home in- 
lustry booming, once more is reviving 
id hopes that the country is destined to 

1 major supplier of raw cotton to the 

tld. Japan, in spite of its new em- 
pire, is worried over foreign markets, 
its prestige in international agreements 

But to the world in general, 1934 
was the year in which first sporadic gains 
following the depression were consoli- 
dated and new foundations built 

Four Leaders 

Canada, Sweden, Chile, and Japan 
registered the year’s most striking gains 
in industrial production, reemployment 
of workers, expansion of foreign trade. 
Germany's gains at home were as good, 
but foreign trade dropped sharply. 
Britain and the United States improved 
their positions modestly. Genuine losses 

re suffered in various lines in the 

ld standard countries—France, Bel- 

Italy, Holland, and Switzerland. 

It was a year of economic experimen- 
tion. Mounting commodity prices 
stimulated recovery in the Latin Ameri- 
an countries, in Africa, and in Aus- 
tralia. Only wool lagged behind, and 
in both Africa and Australia this was 
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more or less counterbalanced by the 
steady growth in gold production. Rub 
ber soared when major producing inter 
ests agreed on a restriction program 
Silver buying by the Roosevelt Admin 
— gave Mexico a boost, China a 
bump. Drought in the United States 
and Europe reduced the surplus of farm 
products reaching world markets, made 
new customers for fortunate producers 
in the Southern Hemisphere. 

France and her cluster of gold stand 
ard neighbors refused to devalue their 
currencies in spite of monetary difficul- 
ties and business depression. Czecho 
slovakia succumbed to trade pressure, 
depreciated, and picked up fresh busi- 
ness with neighboring countries. South 
American countries relaxed foreign ex 
change restrictions ever so little, prom- 
ised further moves in 1935 

Barter Deals Increase 

Economic _ nationalism probably 
reached its peak in 1934. Germany's 
plans for autarchy have failed miserably 
in several lines, will be pushed with 
greater moderation next year. Barter 
deals are already becoming 3-cornered. 
France is ready to negotiate with her 
colonies for a greater exchange of trad¢ 
“Cheap goods” markets are raising ob 
jections to the flood of Japanese prod 
ucts competing with their own indus 
tries, are insisting on a more equal 
exchange of trade. 

Politically it has been a momentous 
year. Acute friction between Japan and 
the Soviets in the Far East has eased with 
the sale to Japan of Russia’s share in 
the Chinese Eastern Railroad which 
crosses the new Japanese territory 
Manchukuo. In Europe, Russia is re 
suming business with Germany, tighten- 
ing diplomatic ties with France. The 
Balkans are once more calm, following 
intervention by the League of Nations 

Looking ahead, there are 8 develop- 
ments which business should watch. 

(1) Of first importance because they 
are already developing are the plans to 
expand world trade. Planned self-suth- 
ciency has been only modestly successful. 
Germany is abandoning it reluctantly, 
bargaining her huge purchases to those 
who will buy from her. American 
firms have already been drawn into 
deals. Australia and South Africa have 
been torn out of Empire pacts to take 
German manufactured products for 
their wool. Brazil is being tempted to 
make similar bargains. Britain is on the 
alert, planning the next Empire Con 
ference for spring of 1935, wooing 


neighbors in the sterling sloc. The gold 
bloc is aiming to boost trade within the 
group So are the various 
Central and Southeastern Europe 
major manufacturing country is after 
the South American market. As trade 
revives, foreign exchange barriers are 
down. This tendency to do 
business on a ler international basis 
will gain momentum in 1935. 
The Battle of Gold 

(2) Monetary problems will focus 
around the weakness of the gold stand- 
rd currencies—particularly the Belgian 
and Italian—and possible moves to 
stabilize the pound and the dollar. Paris 
expects the franc to stand firm until all 
round stabilization can be accomplished 

(3) Government regulation of busi 
ness will spread. Most striking gains 
this year have been in Germany, Italy, 
Mexico, and Britain, but business in 
France, Sweden, Japan, Ar and 
Canada has been affected. ( 
talking boldly of stern measures 
is rapidly forcing rationaliza 
heavy industries. business 
completely under the domination of th 
government. France, under 
government, is being offered 

ryvge ern NRA 

(4) Credit will be a matter of 
importance mext year 
have dropped their | 
countries London, as the fir 
ital of the world, is expected to com- 
plete government 
spring, after which idle Capit ul will flow 
to industrials and possibly to sclected 
foreign issues which will be marketed 
in the British capital. Britain has al 
ready granted a credit to Germany 
difficult trade situation. Franc 
is-talking of credits for Russia. So is 
the United States. France is promis¢ 
credit for industry, even if the govert 
nent has to step in where banks refus« 
to lend. Canada is establishing a Cen 
tral Bank which will control credit 
policy in the Dominion. Lending for 
private business is expected to expand 

War Threats Fainter 

(5) War threats should be less acute 
The Saar plebiscite in January is ex 
pected to remove one of the most serious 
threats to European peace and prepar 
the way for closer Franco-German co 
operation and trade With France, 
Britain, and Russia solidly lined up 
against treaty revision in Europe, and 
with Italy and Germany 
operate, the possibility of an outbreak 
in Europe in the near future ts small 

In the Orient, critical observers be- 
lieve that the tension between 
Japan and Russia is removed, that Japan, 
with economic troubles at home and a 
big problem in consolidation ahead in 
Manchukuo, is no longer so self-confi 
dent of the outcome of a struggle with 
today’s very much modernized Russia 
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OR several generations McGraw-Hill 
ce have been helping men at thei: 
teaching them new methods—keeping them 
of each new development in their industry or | 
sion. Edited not merely to report news and 
opinions, but rather to inform and i 
McGraw-Hill Publications have built up edit 
standards which command universal respect 

Knowledge of how others are meeting : 
sponsibilities and new conditions is your key t 
cess in facing the future. The editorial p: 
McGraw-Hill Publications furnish this knowledg: 
That is why more and more new subscriptions 
coming in every day. 

But there’s another reason why thousands re: 
McGraw-Hill Publications regularly. It is b 
they find the advertising pages equally helpful a 
informative. Each issue is a veritable ‘exposition 
—a printed “exhibit” of up-to-date equi} 
products or services, which cut costs, smooth out p' 
duction difficulties, improve products, increase s 
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east as pd a sade ae. dul make sure that your TODA Y! 


partment heads keep up with the progress in their own 
elds. Do it now! Put yourself and your key men on a 
Keep Alert” program such as this: 





Follow the latest developments in your own profession, 
business or industry by reading regularly the leading McGRAW-HILL PUBLISHING COMPANY, INC. 
paper in your field. 330 West 42nd Street, New York, N. Y. 


4+ 


2. See that your department heads read regularly publica- Piease ents: mv subscription to the following publications and 
tions pertaining to their jobs, whether in management or issuc 
operation, production or maintenance. (See list of Pub- 
lications Opposite. ) 
Ask to have a McGraw-Hill representative explain the 


various editorial features and services of the publica- 
tions. DC Sample copies of the following publications 


or please send me, without obligation, th: materta! che 


i. Keep in touch with the McGraw-Hill Book Company 
for the latest books on business and technical subjects. 


0 Descriptive folder of all McGraw-Hill Publications 
0 Catalog of McGraw-Hill Books 





New York « Boston « Philadelphia - Washington + Greenville - Cleveland 
Detroit « Chicago + St. Louis - San Francisco + Montreal - London COMPANY. 
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Paraguay over the Chaco took a new 
turn recently when Bolivia's army 
turned against the President, set up an- 
other in his place. This, and Para- 
guayan victories, lessens the possibility 
that the Paraguayans will submit the 
whole question to League, or any other, 
arbitration. 

Looking ahead, astute observers are 
inclined to believe that 1935 will mean 
an important turning point in the gen- 
eral political and economic situation, and 
the beginning of a new period of politi- 
cal relaxation and economic readjust- 
ment commands the wider attention of 
businessmen and statesmen. 

Eyes on Soviets 

(6) The Soviet Union will be 
watched next year. While most coun- 
tries were absorbed with the worries of 
the depression, Russia has become a first- 
class industrial power. Russia as 2 mar- 
ket will continue to be more important 
to the world than Russia as an indus- 
trial competitor, at least for another few 
years. Trade agreements of first im- 

rtance with Britain and France have 
Soon reached. Business with Germany 
is resuming. The United States refuses 
to enter a pact with Russia until old 
debts are settled but business is becom- 
ing impatient with the delay and is 
oe to have plans of its own. 

(7) Recovery in Latin America, with 
comparative stability in a number of 
countries which have been greatly un- 
settled by revolution in recent years, has 
revived interest in the vast markets of 
the 21 republics. Brazil is experiencing 
an internal boom, has given the United 
States a new trade deal, has reentered 
the picture as a producer of raw cotton 
on a tremendous scale. Chile is talking 
of resuming payments on her foreign 
debt. Mexico is settling down to the 
serious business of carrying out a 6-Year 
Plan which should make the country an 
excellent customer for industrial equip- 
ment at once, for a much wider range of 
products as buying power increases. 
Argentina is showing new interest in 
United States because of increased ex- 
ports to the north. 

New Air Rivalries 

(8) Aviation progress will be 
watched in 1935. There is already a 
race between European and United 
States lines to weal services to South 
America. Trans-Pacific experimental 
services may soon be in the same experi 
mental stage that the South Atlantic 
services were 2 or 3 years ago. The 
military importance of os mgt and 
trained personnel will stimulate this ex- 
pansion. 

The picture is much brighter than it 
was even a year ago. One year of re- 
covery experimentation has proved that 
many businesses must operate on a new 
basis. There are big problems ahead, 
but 1935 is likely to find business well 
above present levels. 
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Berlin Completes Credit Contro| 


Nazis will try again to reorganize German business »), 
Mussolini model; control of credit for governmey 


financing first aim. 


BERLIN (Special Correspondence) — 
When the Nazis first came to power, 
they thought they could do more in one 
or two years than it has taken Mus- 
solini 12 years to accomplish in the way 
of organizing the entire country into 
a system of corporate units. In the 
departments of Labor, Agriculture, and 
Propaganda, they have been fairly suc- 
cessful. In business they have decided 
to make a fresh start. 

Three plans have been announced. 
Under a revamped German Economic 
Chamber (directly responsible to the 
government), all business will be or- 
ganized into regional units, the num- 
ber to be announced later. Then, to 
unify the vast number of companies in 
the same line of business, there are to 
be created 6 vertical groups: banking, 
industry, manual trades, commerce, 
utilities, and insurance. Leader of the 
new Economic Chamber in the drive 
is not yet announced, but Dr. Schacht 
is obviously the controlling force. 

Complete Credit Control 

The second plan covers banking and 
is of primary importance because it in- 
dicates how the government is to con- 
trol the whole credit situation without 
further nationalizing the banks. The 
rejection of nationalization does not 
mean, however, that German banking 
is entering a new epoch of laissez-faire 
under the Nazi régime. On the con- 
trary, the Nazi leaders and Dr. Schacht, 
their financial adviser, believe, prob- 
ably rightly, that they have sufficient 
means at their disposal to make Ger- 
man banks a pliable instrument of their 
ideas and interests without being 
forced to attempt the precarious job of 
taking over responsibility for operations. 

It should be remembered that public 
ownership and operation have always 
played a big réle in German banking 
and that following the bank crash of 
July, 1931, the government acquired 
virtual control, though in various de- 
grees, over 4 of the country’s “Big 5,” 
and that only one of these, the smallest 
of all (Berliner Handelsgesellschaft) 
can still boast of being Germany's only 
important privately-owned commercial 
bank. It has been estimated that more 
than 60% of all credits, both short- 
and long-term, now granted in Ger- 
many pass in some way or another 
through publicly-controlled banks. 

Another move will assure the govern- 
ment of complete control over the 
country’s banks as well as credit 
sources. Effective at once, each credit 


institution and all branches 
public or private, must secur 

from the government. This 
vent in future an overexpans 
German credit system, which 
edly still exists, and will 

moral standard of the “‘leaders 
man banking. Hitler is dete: 
prevent a recurrence, under | 
istration, of the bank scanda 
last few years, and to rest 
confidence in German banks. 

A Bank Control Board, w 
powers and headed by the pr 
the Reichsbank, is to direct t! 
ment policy of the banks, so as 
a maximum of their resources 
for the purchase of government 
It is one of the outstanding f< 
the new law that this board 
be tied by any rigid rules but \ 
a free hand in determining s 
ters as the ratio of liquid r 
liabilities and, significantly, of 
mum limits for individe=! cr 

The third scheme to mobili: 
for governmental use affects 
earnings. The new Dividend 
ment Law discards all hope of 


shareholders that they will receive 


higher dividend than 6% (8 
very few cases) during the next 
German companies are ordered 
posit all dividend surpluses alx 
with the Golddiskontbank, wh 
act aS an investment trust on 
of individual shareholders. 
Dividend Compromise 
In its main outlines the new d 
investment law is obviously 
promise between various motives 
ing from Hitler's desire to s! 
working masses that the days 
limited capitalist profits have ¢g 
satisfying the Finance Ministe: 
mand for funds for the finan 


public works, and Schacht’s anxicty 


to frighten capitalists more t! 
necessary. This latter motive 
doubtedly responsible for the 
assurance that the law does not r 
any confiscation of private 

since the 
shareholders to repay in full 
years their sucpiae-dividends no 


pulsorily invested in public bonds 


The better informed German 
tives, fully aware of past differe: 
the makeup of the German and 
ican business structures, 
watch with interest the striking 


larity between recent developme: 


the two countries 
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World business generally more optimistic than year ago. 
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ment Currency problems remain major worry, with small ing steadily, due to 
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hope for early stabilization. Germany, like the United - pti, of i 
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ernment spending. Japan will control trade in oil. Short-term debt ........ 1.6 9.4 
ncy problems came again into the limelight during the last week of the Total ...+++000. oA . 
Expert opinion in various European financial capitals was crystallized at As far back as February of this vear 
aformal meetings of bankers, economists, and Finance Ministers. the Italian government decided to cor 
Mr. Chamberlain, Chancellor of the British Exchequer, claimed that London vert a are ec . long-term ob 
. ; rations ‘avored by the govern 
was able to manage the pound but that hope for international stabilization was x a - ~ , ~ : 
, <n . = a ‘ ability wie the a ist regime ol \ 
pardized by the “lack of harmony between the dollar and the franc.” Prices jing promptly by decree, and by the fact 
I ¢ : a ag ating SEEpAt . att » ang bait 
a the two countries are out of line in " that a large part of the long-term 
n to the gold base of their re oughly controlled that it no more plays ernment obligations are held by saving 
oz . its role as a means of international ex- banks and government 
spective currencies according to the R.. 
: i ; change. : was possible to convert i 
Or, Basic reason for this situation is the these obligations from a 5 to a 31 
From Paris to Rome bad condition of the Italian Treasury rate within a short tim Maximur 
» weeks after Mussolini took his and the indirect flight of capital from saving, however, was 1 billion li 
rastic move to bring the foreign ex- Italy which has been taking place for In spite of the success with which tl 
ce market for the lira under com- several months. Facts were marshalled transaction was carried out, the go 
rovernment control (BIl’—Dec_ before the situation was judged. ernment, when it was forced to 
{), financial experts outside of Italy Budget deficits have been mounting fynds in November. found it nm - 
reached the conclusion that the ularmingly. Jn 1930-31, the deficit to pay 4% for 9-year Treasury 1 
no longer an internation il cur- totaled only 504 million, lire. A year Artificial Standard 
, but has fallen to the level of the later it had jumped to 3.8 billion lire, \dded to these factors is tl 
mark—a currency so thor- and this year it will exceed 4 billions innual deficit on the countrv’s foreig 
le balance, the drop in gold hold 
ly 1 billion lire during the y 
a 
the so-« alled Y id blo 
\s has been the cas¢ wit! il 
: every country which has abandoned th 
gold standard, the situation was pt 
cipitated by the people within the cou 
try It is the Italians themselves wh 
large numbers have lost faith in th 
ability of their government to maintai: 
she corres on the gold ba Wherea 
" caused a break in the equilibrium in tl 
- balance of payments. It w tl flig! 
of capital which finally forced tl 
t ernment to remove the lira market 
Paris to Rome 
| France 
Business sluggish. French and 
Italians come to terms on African 
problem, may soon sign pact for 
political rapprochement. 
1A Paris (Wireless)—Business is feature- 
3 Globe less. [The money market is slightly 
” FOOD BY TUBE—Large office buildings in Germany and Italy have installed tighter in preparation tor heavy year 
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Feeling in Paris is that France’s busi- 
situation is similar now to the 
same period in 1932, which was con- 
siderably below 1933 levels. 
Parliament wound up its special s 
1 
‘ 


ness 


sion before Christmas with a record v 
in favor of the budget and radical ag 
cultural legislation. Military expendi- 
tures in the new budget are increased 
800 million fran Che ordinary 
Parliament will open Jan 
Information fi various 
formed 
and Italian diplomatic authorities have 
agreed on practically all the questi 
under discussion. Problems relating 
Africa have been settled. 
rhe African settlement 
problems. The status of Italians re- 
siding in Tunisia (French) will remain 
unchanged for the next 8 or 10 years. 
France, in the past, had wanted Italia: 
immigrants to become French citizens 
after a certain period, whereas the Italian 
government insisted that they retain 
their Italian nationality. Second settle- 
ment is over the frontier between Libya 
and French Equatorial Africa, which 
now has been altered in Italy’s favor. 
Finally, France promises to give Italy 
a band of territory along the Italian 
Erythrea and increase Italy’s participa- 
tion in the railroad from Dyibouti to 
Addis-Ababa (the capital of Abyssinia ) 
with a seat on the board of directors. 
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Great Britain 


London cheerful over prospects 
for 1935. Government-directed 
rationalization makes progress. 


Lonpon (Cable)—In Great Britain, 
1934 carried to greater flood the wave 
of recovery which got its start toward 
the end of 1933. The halted in 
August and September this year, but was 
stimulated what Sir Josiah Stamp 
christened “re-covery.” It is continuing 
now, with yearend markets buoyant, 
buying exceeding the fondest 
expectations, 

he railroads have staged the begin- 
ning ot a comeback, and for the tirs 
time since 1931 the London, Midland & 
Scottish is able to pay a full 5% on it 
5° Redeemable Preference stock. 

Politically, the year has been marked 
by the steady but unadvertised progres 
ot the Minister of Agriculture’s market- 
ing schemes and the gradual movement 
towards national schemes for the major 
industries. All primary produce is now 
under control by government boards. 
Steel, coal, shipbuilding, and tramp 
shipping are now well under control. 
Cotton will probably reach the 
state early in 1935. 

The National government will have 
to go to the country in 1936, and may 
go in 1935 after the budget is passed. 
Its fate is uncertain as there is a strong 
move among the Conservatives to end 
the coalition and seek a mandate for a 
purely Tory government. 

Whichever way an election goes, Brit- 
ain will continue to use tariffs and 
quotas. A National government or a 


pace 


by 


holiday 


same 
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IMPERIAL STRETCHES OUT—A speech by Lord Londonderry, British \ 


Minister, marks the inauguration of Imperial Airways mail service from | 


to Australia. This Handley Page biplane left London Dec. 8 with 2 


2 tons of 


for Brisbane, Sydney, and Melbourne, has a 12-day schedule to Brishan 


20 days off surface transport time. 


Labor government would imply low 
tariffs; a Tory government, high tariffs. 

The Treasury ban on foreign lending 
is not likely to be raised. It will be used 
to help in international trade bargains. 
Che government is also glad to use it as 
a means of continuing the abnormally 
high level of gilt-edged securities which 
has been a phenomenon of 1934, possibly 
for the purpose of raising at the right 
time in 1935 a huge housing loan on a 
3% or even a 24% basis. 

The currency policy of an independent 
pound will be continued, but it is every- 
where expected that this may be changed 
by the gold bloc’s being forced off the 
standard. In theory, Britain wants world 
stabilization badly, but feels that the 
first move must come from Washing- 
ton. If President Roosevelt would imply 
any readiness to steady the dollar, Brit- 
ain would fall over herself in an en- 
deavor to have the world conference re- 
summoned. Officially this e 
would be denied, but it is there. 

Give Germany Room 

War fears in Britain are more acute. 
Rearmament will be pushed forward, 
especially in the air. Officially and un- 
officially, there is a desire to give Ger- 
many m room, and a return of 
the African colonies is quite feasible. 
Britain’s foreign policy remains what it 
always was, to prevent any power from 
dominating Europe and thus threatening 
Britain herself. Although the air force 
changed England’s old position 
strategically, it has not changed this 
basis of thought and diplomatic opera- 
tion. It would be a mistake ever to think 
of Britain as pro-French or pro-German. 
London is always pro-English vis-a-vis 


iiess 


agetl 


ore elbow 


has 


Service is weekly in each direction 


Europe, because she is still j 
\siatic power. Disraeli once 
key to India is London.” Reé 
—the key to London is the | 
vou have the best light on fore 
The population of Britain 
anti-war, but it is growing f1 
of Germany’s ability to bomb 
approve conciliatory methods, 
capable of reaching the 1914 
enthusiasm if there is provocat 


Germany 


business 
but general export trade down. 
Private business urged to supple- 
ment — ultimately replace — gov- 
ernment spending. 


Domestic progressing. 


Bern ‘ (lV ireless )—Keynote 
German business situation at 
ing of the year is the expansi 
mestic production under the sti 
of government projects, and tl 
deterioration of the foreign tra 
tion. Evidence of the recovery 
is the reduction in the number « 
ployed to a new low of 1.7 
Evidence of the export slum; 
unfavorable trade balance of 2- 
lion marks this year, compared 
favorable balance last year of n 
665 million marks. 

Business is confronted with 
questions at the beginning « 
(1) Will spending under privat 
tive catch up with government 
projects? (2) Will the 
world prices save the artificially 


reco 
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down. 
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German price structure, and export 


nite of the general decline in ex- 
‘certain German industries are 

ting from the sharp bargaining 

is going on with creditors unable 

their balances out of Germany 

t in goods. The German steel tube 
stry reports an increase in exports 

ar of 37%, compared with the 
‘period last year, and has exceeded 
lotment in the International Tube 
The same situation applies to 
Germany exported 28,700 tons of 

ils during the first 9 months of 1932, 
32100 tons in the corresponding period 
in 1933, and 82,800 tons in the first 9 
hs of this year. None of the 1932 
deals was on a barter basis, but 38,600 
tons were moved on this basis this year. 


Far East 


Japan’s stringent oil laws and why 
they have developed. 


Japan’s Diet convened this week anid 
gave its rubber stamp approval to the 
st budget in the history of the 
re, including the first appropria- 
for defense to exceed ¥1 billion. 
ilities over, the session adjourned 
til after the holidays. Real work will 
about Jan. 20. 
troversy over oil in the Far East 
1 the American Council of the 
te of Pacific Relations to make a 
of Japan’s oil problem. Issued 
veek, it offers interesting 
lights on the situation which can 
immarized_ briefly. 
» is no doubt creating an issue 
il and the huge purchases abroad 
Empire at this particular time 
ise it can be made a bargaining 
in both the naval discussions and 
cognition of Manchukuo. 
pan last year produced less than 
of the world’s total petroleum out- 
The United States produces in a 
more crude oil than the Japanes« 
ire produces in an entire year. 
Where Japan Buys Oil 
Japan’s mineral oil imports last 
r, 54% came from the United States, 
20% from Netherlands India. Im- 
; from the Soviet Union were larger 
vear than they will probably be in 
because a price war caused Japan 
lace Soviet imports on a quota basis. 
is reported that the entire Japanese 
y could probably be supplied with oil 
racted from Fushun ( Manchukuo) 
le, but the additional facilities neces 
to increase production in this 
m, and the excessive costs, would 
ite that only an extreme national 
rgency would justify development of 
plant to that extent. 
he Institute reports further: “Partly 
‘tect the oil-refining industry, and 
tly for reasons of national defense, a 
was passed in June, 1934, to be- 
operative on July 1 in Japan, 
sa, and Korea, making oil pro- 
on, refining and importation all 
ect to government license. Special 
quotas for foreign companies are 


some 
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fixed on the basis of their sales volume 


at the time of enforcement of the Law 
and each company is required to keep 
in stock an amount equal to one-half of 
its annual imports of each item during 
the past year, such stocks to be sold to 
the Japanese government at its own 
price in case of emergency. Refineries 
are required to have the necessary 
equipment to manufacture a minimum of 
300,000 barrels.” 

Foreign oil companies object both to 
the compulsory storage and to the quotas 
which fail to allow for expansion of 
their business as Japan’s oil needs in- 
crease, 

Latest worry to foreign oil interests 
is the Manchukuan oil monopoly law. 
Briefly, it aims to control all sales of 
petroleum products. It means that do- 
mestic production, no matter the cost, 
will be protected, and that government 
refineries will handle an increasing vol- 
ume of oil imports. Last year more than 
700,000 barrels of mineral oil were im- 
ported. British and American interests 
are said to control 80° of the retail 
business in refined oil, the other 20° 
being shared by Japanese and Soviet 
concerns, 

Foreign Oil Predominates 

Foreign oil companies now occupy a 
predominant position in the retail trade 
ot Manchukuo, as in Japan. Under the 
oil monopoly they may sell crude oil to 
the Dairen refinery (government), re- 
fined oil to the government bureau, or 
act as “dealers” sharing the retail mar- 
ket with the Japanese. But with the 


retail market controll 
ment, foreign 


hopetul of the futur: 


compat! 


Canada 


Dominion business activity well 
ahead of last year. Manufacturing 
industries show striking gains. 


CANADA is winding 
business activity 
ahead of 1933. 


register varying gains. 

the year are 

of last year. Bu 

dropped trom more than 2, 

to fewer than 1,400. Both pi; 
output are up more tl 

automobile output has i 

SO. 


running about 


'> 
t 


iness 
steel 


Construction contracts 
ning only 35% ahead of last year, an 
newsprint production is up about 30 
Electric power output is 21° ahead 
last year’s figure. Boot and shoe pr 
duction is down slightly. So is fi 
production and the volume of wheat « 
ported. General exports, however, are 
23% above the value for 1933. Imports 
of petroleum, raw cotton, rubber, and 
coal—all sensitive barometers of do- 
mestic activity—are up. 

The total of life insurar 
first 11 months of th 
greater than in the same 1933 
Volume of bond sales is also running 
well ahead of last year. 


Wide Reading 


Me- 
England has 
had a national health insurance system 


Tre Price or Heattu. G. F. 
Cleary. Today, Dec. 15. 
for 22 years. Practically all workers 
earning less than $1,250 a year are re- 
quired to be insured. How the system 
works—for both patient and doctor. 


Tue Feperat Hovsinc ProGRAM. 
Harold L. Ickes. New Republic, Dec 
19. Special statement from the Secre- 
tary of the Interior regarding his hous- 
ing philosophy and recent progress of 
his big projects. 


AMERICAN Rapio Propucts INCREAS- 
INGLY PorpuLaR Apsroap. Radio Retail- 
ing, Dec. What export accounts have 
netted to a group of American manufac- 
turers; what the export markets want. 


Tue Feperat Buncet. Fortune, De- 
cember. How much money has been 
appropriated, and how it is being spent. 


WINNING A GOVERNMENT “A.” 
E. Eric Jamesen. New Outlook, Decem- 
ber. Battle over food grading gets an 
airing. Shall government be given the 
final power to determine grades ? 


BOOKS 
INDUSTRIAL PROFITS IN THE UNITED 
States. Ralph C. Epstein. National 


Bureau of Economic Research, 678 

$5. Income statements for 2,046 manu- 
facturing and 664 trading corporatior 

for each of the years 1919-28, with sup 
plementary statements for 71 corpora- 
tions to carry the record through 1932. 
Study of profit rates on invested capital, 
with many unexpected revelations. 


SKIN 
guard, 254 pp., $ 
ing cosmetics, w 


as that other 


Deer. M. C. Phillips. Van- 

2. Revelations concern- 
ritten in the same vein 
eye-opener, “100,000,000 
Guinea Pigs.” Beauty aids analyzed for 
chemical constituents and advertising 
claims; companies and products men- 
tioned, 


REPORTS—SURVEYS 


GOVERNMENT PvuBLICATIONS oF Us! 
Tro ConsuMERS. Superintendent of Doc- 
uments, Washington, 20 pp. Consumers 
need to know about the commodities 
they find on the market. The gover: 
ment is determined to educate thet 
Here’s one of their first bibliographies 
of information already available and up 
to date. 


Corrosion AND Heat RESISTING 
Streets. Crucible Steel Co. of America, 
78 pp. Various kinds of corrosion and 
heat resisting materials listed, described, 
and new uses illustrated. 
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Money and the Markets 


The coming events in Washington cast no shadow on 
the financial markets, but Senator Glass can count on a 


following of earnest inquirers there. 


Year-end pay- 


ments accentuate demand for high-grade bonds. Utility 
troubles weigh down the stock list. 


Tue financial world is remarkably tran- 
quil on the eve of a congressional ses- 
sion that promises to be of the utmost 
importance to it. Despite the certainty 
ot significant banking and financial leg- 
islation and the imminence of the Presi- 
dent’s budgetary message _ outlining 
spending policy with its bearing on 
monetary matters, markets have gone 
about closing a year of spectacular 
events in a routine manner. 

Stocks completed their usual Decem- 
ber reaction ahead of time and, in the 
closing sessions, have been able to ac- 
commodate the yearend balancing of 
positions without untoward disturbances. 
Recent trading has not been active, but 
selective buying has proceeded in issues 
favored by conditions at the moment. 
Movements have been dictated by 
cific events bearing on individual secu- 
rities 


spe- 


Values at Year’s Peak 

There has been no letup in the invest- 
ment demand for highest-grade bonds, 
and 1934 will close with values in that 
type of securities near the top for the 
year, despite a recent irregularity in 
lower grade issues. 

Holiday trade 
have accounted for 
in the activity ot 


demands for credit 


a moderate increas¢ 


money markets, but 


funds are far too abundant for the mild 
requirements of the cause a 
ripple in the abjectly low level of rates. 

None of the markets reflect any un- 
usual circumstances in the broader back- 
ground against which their individual 
gyrations take place. There is no broad 
sweep of values either upward in antici- 
pation of inflationary developments or 
downward in fear of new uncertainties. 

Unavoidable issues such as those in- 
volved in the budget and in tax and 
banking legislation are enough to assure 
generous Washington attention to finan- 
cial affairs and there is little chance that 
congressional deliberations will stop at 
necessary business. Already there im- 
pends a wide range of investigations that 
will be good for newspaper headlines 
and congressional oratory. 

The FDIC's action in cutting non- 
member bank rates on deposits in ac- 
cordance with rates imposed by the Fed- 
eral Reserve Board on its member banks 
has drawn the fire of Senator Glass, 
who promises to bring up the issue of 
how much banking authority the Treas- 
ury actually holds and how much it has 
arrogated to itself through loopholes in 
He proposes an- 

challenge the 
the Ad- 


season to 


emergency legislation. 
other investigation to 
Viner credit report upon which 


ministration’s banking pr 
presumably be based. His iny 
would deal with the numer 
mental banking agencies, t] 
into affairs of private agen 
authority for assuming juri 
private institutions 

The fact that the dought 
takes issue on the questior 
indicates his anxiety to bri: 
ministration’s position in bar 
test. There is no objection a: 
ers to having FDIC orde1 
to get rates in line with thos 
prevailing. They did not cl 
corporation’s authority, wher 
a previous cut from 4% t 
they do wonder, along with ( 
how far the Treasury car 
dominance over banking, 
that the Senator has chos« 
ing point. 

RFC Expansion Contemplated 

Meanwhile, the Treasury | 
cated that the investigation of 
cago Federal Reserve Dist: 
which the Viner report was | 
be expanded into a nati 
Reactions of the capital to 
report indicate that the Re« 
Finance Corporation's life 
be extended but that its s 
enlarged in line with the 
tions that accom! 
given industry’s working cay 
Perhaps RFC will be remodel 
industrial intermediate credit 
cussed in the Depart 
Commerce report on business ct 

Revamping of banking 
likewise brought up in the rey 
the question of reorganizat 
Comptrolier’s department; cur 
ion suggests the 
office to the position of a bur 


special 


earlic r 


subordinati 
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Federal Reserve Board. A similar poses and evening-up transactions, but 
m might be made for FDIC pressure on this account appears to have 
s to be noted in this respect that been discounted in the price recessions 
center around building up the of 2 weeks ago. In consequence of that 
nce of the Reserve Board and ex- reaction, new buying has been attracted 
g its control over banking. At the to shares that show favorable prospects, 
time, feeling on Capitol Hill seems and under cover of the seesawing, well- 
r continuance of some semblan situated issues are being picked up 
nomy in the regional banks. Bu ut Reports Inspire Optimism 
yf vacancies in the offices of Fed- Sentiment continues optimistic as 
Reserve agents is being held up traders take more cognizance of busi- 
ting the outcome of banking legis- mess reports than is usual at this time of 
These agents act as chairmen for year and weigh carefully the several 
lividual banks and are important contra-seasonal influences which are at 
gaining cooperation with Washington work. This applies especially to build- 
crams, ing activities, and shares representing 
Still another investigation, different that trade are in favor accordingly. The 
| but similar in importance, may improvement in farm income keeps the 
— from the meeting of the silverites brighter prospects of the implement and 
a 16. Some of their number seek machinery lines in mind, and _ their 
unting from the Treasury upon shares likewise take rank among the 
ress with the silver policy and favorites. Although retail shares were 
may result in a conference launch- released by professional operators who 
study of what silver buying has _ felt prices had already taken Christmas 
Although actual transactions in business into full account, there has been 
— are not revealed by Washington, no inclination to view the mercantile 
lisclosed this week that only 1 situation pessimistically. Fragmentary 
— n oz. had been acquired and an- reports reaching brokerage circles in- 
billion is needed to get up to the dicate that the holiday business was 
d ratio with gold. Incidentally, the better than the most rosy expectations 
ury stated—without supporting de- and that the January sales hold forth 
—that operation of the Exchange good promise of big volumes at satis- 
Stabilization Fund has resulted in a factory mark-ups. Special interest cen- 
This bare fact was not surprising ters in the motor group on the eve of 
= nancial interests who assume that the annual new model showing, and th 
t of the money has gone into silver pre-show market in these shares indi- 
_ h moved up steadily throughout the cates that the financial district is taking 
the optimistic predictions of the Detroit 
industrialists seriously. 
In utilities, the threat of reproducing 
i Stocks the TVA experiment in the form of a 
municipal power plant for New York 
a ‘TOCKS continue to show great irregu- City, financed wholly by government 
ty, any buoyancy which the general money, struck too close to home to be 
might tend to develop being frus- ignored by Wall Street. Although the 
1 by the heaviness of utilities and general impression is that the better 
itd susceptibility to further reaction electrical stocks have discounted the 
each new development in govern- worst that is likely to happen, there is 


tal policy toward tne power industry. 
usually happens, the yearend has 
ght considerable selling for tax pur- 
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little disposition to buy them in the face 
of recurrent warnings from Washing- 
ton. Speculators noted (but did not act 





stion that revenues 
des pite lower rates if 

up by campaigns 
Use of government 


upon) the sugg: 
could be sustained 
consumption is built 
on appliance sales. 







credit for appliance sales in the tert 
tory of private operating companies 

admitted to be a good load buildit 
mechanism, but presumably the rate cuts 







would come first and there would ensue 
a period of low revenues and lean divi- 
Riel 
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Bonds 







ALL types of high grade bonds continue 
in urgent demand. This has been true all 
year, but heavy interest payments that 
center around Jan. 1 make the condit 
more strikingly apparent. Usually t 

re large offerings I 

December in anticipation of January 1 
investment and a peak of new.issu 
January. Little in this direction | 






ti iken place or appears likely now. 
though the capit tal market has ope 
up somewhat, investment bankers 
















suers mostly await new regula 





and 





the Securities 


sion which it is 





hoped wil 
















the difficulty out of new ffering 
Though the new registration regula 
tions are needed urgently, the « 
sion has indicated that it wishes t 
first how its new stock exchange con- 
trols are accepted 

January maturities a1 mparatively 
heavy, estimated around $75 milli 
On a great many of these rrangen 
have been made for private refund 
Another big block will be paid in « 
Few of the maturities will give rise to 
new public financing so that they merely 
swell further the funds seeking ir t 





ment without providing new se 
Industrials Favored 
In this situation the tendency to reach 




















down below the highest grade bonds 
continues to exert a strong market in- 
fluence. When investors start such a 
search, however, they favor obligations 
of industrial corporations. In the util 
ities and rails, buying is still restricted 
to the gilt-edge underlying issues that 
are expected to stand egardless of 
the uncertain future of both industric 
rhis leads to reversal of a situation that 
existed a few years back when industrial 
bonds were thought to lack the stability 
of the monopolistic rail | utilities 
Foreign bonds have provided an out 
let for no little part of the 1 nt inv 
ment demand and here again a class of 
securities too generally ruled out of « 
sideration upon the sorry outcome of a 
few ill advised issues has been returned 
to favor. Attempts to pick up any s 
able blocks of foreigns has disclosed to 





what extent the obligations of gor od | bor- 
rowers were repatriated during the tit 
that they wer: r at big discount 


as 





Il; 
seit 















in this market. The extent of repatri 
tion is illustrated i : current refun 1. 
ing operation on the Austrian gua 
anteed 7s of 1943. Of the original $25 
million issue floated in this cou 
try, less than $15 millions remain out 
standing, and so many of those are now 
in Austrian hands that the refunding 
bonds will in schillings, not dollar 





IT CREATES 
A BUYING 
ATTITUDE 


Here’s a business paper that makes its 
readers want to buy. Each month it 
drives home the soundness of spending 
to save—the value of modernization, 


new methods, and new equipment. 


The readers of this paper are men re- 
sponsible for factory operations in im- 
portant plants throughout the manufac- 
turing industries—and this paper, 
FACTORY, is written exclusively for 
them. They like it—more plant operating 
men subscr’ be to it than any other bus- 
iness publication, 

They, directly or indirectly, buy your 
product—or your competitors’. They’re 
important men for you to sell —impor- 


tant men to place your advertising before. 


FACTORY doesn’t stop with gathering 
this audience each month — it also puts 
these men in the mood to buy. And that’s 
the best time to tell them what you 


have to sell. 


FACTORY 


MANAGEMENT & MAINTENANCE 
330 WEST 42nd STREET. NEW YORK CITY 


ComMopity markets have been given no 
opportunity to ease off into their usual 
holiday lassitude. The most startling 
interruption of that customary pro- 
cedure was the cold wave which stopped 
the regular flow of important farm 
products to market and, in so doing, 
showed on how small a margin of stocks 
the terminals have been working. Again, 
|the realization that big Christmas sales 
j}had denuded retailers’ shelves of many 
|types of and left a vacuum in 
| finished inventories clear back to the 
| manutacturer sent consuming industries 
}into raw material markets for supplies 
that could not wait until the usual year- 
end inventories were completed. 

Cold and stormy weather found grains 
ready to throw off the retarding influ- 
ences of irregular foreign markets and 
to reflect again the tight domestic situa- 
tion. The drop in temperature, bring- 
ing with it prospects of heavier feeding 
as well as a threat to winter crops, 
found the markets benefited from the 
period of irregularity and _ reaction, 
called attention to the steady withdrawal 
of supplies by mills and feeders that has 
been going on concomitantly with light 
receipts at terminals. 

Lard and Cottonseed Strong 

The influence was extended to 
stock and meat prices and most spec 
tacularly to lard and cottonseed oil. 
|The government estimates of a 1935 
|pig crop 35% below that of 1934 con- 
|tributed to the strength in these item 
Not only will the number of hogs be 
less, but feed shortages will cut the 
amount and quality of lard per carcass 
These factors, combined with the as 
surance restricted cotton 





roods 


live- 





of another 
crop, account for the continuance of lard 
and cottonseed in stellar roles. 

Last week’s price activity centered in 
ithe speculative markets more than in 





Commodity Markets 


actual commodities. To a 
degree, however, advance 
were only reflecting belat 
sistent strength of spot qu 
A resumption of market | 
the farm group firmed tu 
throughout the commodity. 
had several points of 
strength on a straight sup; 
mand basis. Metals, althoug 
ting away from fixed pr 
tically, sold in better volu: 
World markets were fi 
other jump in antimony—s 
carrying it to $368 a ton. 7 
exactly doubled the price of 
and sent world diplomats 
sweat because antimony, of 
mercial importance except 
type metal and machinery bea 
stitutes 12% of the material ir 
Short Supplies Pine 
There have been some pir 
short supplies where manui 
ceived late and unexpected ri 
sustained operations beyond 
season. Up in Boston’s shoe ar 
center, a mild scramble dey 
hides, leather, wool, and wool 
steer hides have moved up 1 
the last few weeks; cow hid 
the best prices for the year; |! 
leather is up. Woolen mant 
low in raw material invent 
finished goods, are showing 1 
est but aren’t able to fill all cl 
overnight from depleted shel 
Better interest in actual 
not been translated into hig! 
contracts in New York, but 
textiles, silk and cotton, have fit 
Domestic cotton mills continu 
more than they produced; m 
sustained operations right int: 
day season with goods going 
as fast as produced 
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pown in Washington somebody's ears 
- flushing a gaudy red, and here’s the 
4son. Some time ago the federal gov- 
«ament decided to set up 5 dairy farms 
os Angeles milkshed. The AAA, 
s, wanted first-hand information 
oo milk production costs, and the FERA 
gw a chance to put some idle hands to 
So a dairy ranch was rented at 

| and Washington was notified 
the stock required. The stock soon 
xs forthcoming, 3 carloads of it, all 
geers! And a shipment of “dairy cows” 
, another federal dairy in Orange 
aty turned out to be steers too. De- 
dared an awe-struck creameryman: “I 
un a loyal Californian but it is expect- 
¢ too much of our climate to stock up 

dairies with steers.” 
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jvpurITIES in bootleg liquor have risen 
onsiderably this year as the federal 





ugar, molasses, and yeast sales. Illicit 
jisillers, in an effort to keep afloat, are 
tuning to denatured alcohol as a base. 
But their attempts to remove the de- 
are pretty much frustrated by 
e ingenious government formulas for 
ena turing. Federal figures show that 
the proportion of seized liquor that was 
amful rose from 34% in May, this 


to 51% in October. 








oa 









STREAMLINED trains revived the toy 

train industry this year. One 

maker described pre-Christmas sales as 

tupendous.”” The Chicago plant of 

an Flyer Co. operated 2 shifts in 

, effort to fill orders which exceeded 

ner estimates by over 3 times. Other 

panies did a similar rushing busi- 

ness. Not since 1929 have operations 
been on such a scale. 













A RECORD of accident prevention to talk 
bout has been rung up by Western 
Clock Co., La Salle, Ill. Last week the 
company, employing 2,300 people, fin- 
shed its third consecutive year without 
an accident serious enough to keep the 
victim from work the next day. Up to 
November the company had amassed 
over 10-million man-hours without one 
lost-time accident, first company, as tar 
as known, to reach that mark in this 
country. For one man to make that 
record he would have had to start work 
3,080 B.C. and continue up to now with- 
t having one disabling accident. 














CoLtece enrollment jumped up 5% 
this year and now approaches the high- 
water levels of the Coolidge prosperity 
cra. Biggest increases were made by 
hools in the Rocky Mountains— 
15.9%, and the Southwest—13.4%. 
Fewer applications by full-time students 
‘or instalment payment of tuition and 
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fditorially Speaking— 





notes payable after graduation’ reflect 
lessened financial strain. 


A BiG future for character loans in 
America is foreseen by Housing Ad- 
ministrator Moffett. And the FHA is 
responsible, Our bankers, he says, are 
rapidly learning from the housing 
agency the value of such loans, and the 
day is not far off when merely by apply- 
ing to bank clerks workers in many lines 
of business will get loans on strength 
of character. And that, he points out, 
would mean the end of the loan shark. 


THERE are 340 agencies in this country 
whose aim is to improve administration 
of local, state, and national governments, 
finds the Governmental Research Asso- 
ciation. They all have the same general 








purpose—to ferret out facts about gov- 
ernment problems and show public off | 
cials the light about applying sound | 
principles of political science and busi- 
ness management. Well, it's a good idea | 
—if it works. 
“world’s great- | 


SAN FRANCISCO'S two | 


est” bridges, now under construction, | 
are responsible for much insomnia and | 
worried bed-tossing among realtors. 


They don’t know whether to beat the 
drums for low fares over the spans 
(particularly the transbay one) on the | 
ground that San Francisco will remain | 
the center of the metropolitan area and | 
attract shoppers from across the bay, or 
go after high fares and discourage res- | 
idents from leaving for the suburbs. | 
Detroit has a dairy organization that 
boasts it is the only company in the in-| 
dustry unionized from producer to con-| 
sumer. Sterling Farms, Inc., hires only | 
union drivers, pays them $12 a week| 
and 6% of collections. Other employees, | 
all union members, get a minimum wage | 
of $25 a week, and 2 wecks’ vacation 
with pay annually. Even the stock- 
holders, who are the farmers that supply 
the milk, are affiliated with the Amer- 
ican Federation of Labor. Business is 
solicited mostly from union members 
and sympathizers, 


THE newspaper business has fared bet- 
ter this year. At least there were 129 
more papers published in the United 
States and Canada in 1934 than 1933, 
N. W. Ayer & Son's Directory of 
Newspapers and Periodicals, to be re- 
leased Jan. 1, reveals. That is a bright 
record compared with 1933, which 
showed a loss of 212 papers. Of the 
increase this year, the United States’ 
share was 123, and 33 of them were 
dailies. Perhaps some of them were 
started by Republicans to heave darts 





at that big target, the New Deal. 






iTS YOUR 
CHANCE 10 
MAKE SALES 


If you want industrial business, 
FACTORY 
opportunity to sell the manufactur- 


is an every month 


ing industries. 


Each month FACTORY has the 
eyes and interest of the largest 
audience of plant operating men 


subscribing to any business paper. 


If you recognize the importance of 
plant operating men—if you recog- 
nize the worth of circulation that 
is purposely confined to the impor- 
tant and worthwhile plants —and 
if you place a value on this buying 
attitude which FACTORY creates 
—then here is the place for your 


advertising. 


Selling these men is one fundamen- 
tal job that FACTORY can do 
best for you. 


FACTORY 


MANAGEMENT & MAINTENANCE 


330 WEST 42nd STREET. NEW YORE CITY 


A. B.C. 
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Afterward, What? 


The Administration, in recent days, 
has been putting great stress on long- 
time planning. We are being re- 
minded that until recently our relief 
and recovery schemes have been pat- 
terned to meet immediate emergencies. 
Now we have officially begun to 
look into the far future and to plan 
a fuller life. These plans contemplate 
new and unprecedented expenditures. 
Something called a national program 
is crystallizing and in connection with 
it we are talking about expenditures 
in terms of $100 billions. 

Ic seems not to have occurred to 
anyone of influence to begin plan- 
ning for the liquidation of sbme of 
the agencies and devices we have set 
up with which to meet emergencies. 
Under no conceivable form or theory 
of government that may emerge from 
our present trials would we find 
permanent use for most of the instru- 
ments of expediency with which we 
have rushed out to meet the test of 
panic and depression. 

In too many cases the very formula 
by which we have undertaken to re- 
lieve distress and provide a substitute 
for business activity is a recipe for 
the. destruction of sound institutions 
in normal times. This is particularly 
true of our financial system. 

After allowing for all the evil done 
by reformers and witch-burners, much 
lasting good can come out of the 
restrictions and punishments imposed 
on business by aroused public opinion. 
By way of illustration, the insurance 
companies withstood the depression 
better and are delivering a higher 
degree of social service than almost 
any other business. Years ago the 
Hughes investigation helped to lay 
the foundation for that stability and 
public service. 

The divorce of commercial and in- 
vestment banking is one recent result 
of the same forces at work and one 
long step toward a sounder credit 
structure. But the whole tendency 
of the expedient use of that credit 
structure to meet emergency problems 
is contrary to sound banking prin- 
ciples even under a system of national- 
ized credit. 

The dominating motive of those 
who are using our banking system to 
finance a program of recovery is to- 
ward the liberalization of credit. 
What this really means is that specu- 


lative, long-time, and frozen loans are 
to be forced upon the banks. One of 
the complaints is that commercial 
banks have rejected too many appli- 
cants for loans who were entitled to 
credit “for long- or short-term capital 
purposes.” 

To cure this the Washington scheme 
is that the banks will be “encour- 
aged” to make six-month loans with 
the privilege of indefinite renewals, 
there being a gentlemen’s agreement 
that the Federal Reserve banks would 
discount such loans and allow re- 
newals without limit. It was loans 
of that sort that protected fictitious 
prosperity to the breaking point in 
1929 and wrecked thousands of banks. 

From the day the Federal Reserve 
banks opened + Oe doors efforts have 
been made to force them to provide 
fixed capital for the country in one 
way or another. It would seem about 
time for us to conclude that they 
should be reserve banks in fact, that 
commercial banks should be nothing 
but commercial banks, and that other 
institutions be used to provide the 
fixed capital requirements of the coun- 
try. If the present tendency prevails, 
all the benefits of segregating com- 
mercial banking would be lost, and 
we should come out of the depression 
with our banks once more loaded 
up with frozen credit. 


The Next Big Job 
Is for Salesmen 


Leaders widely representative of 
American business made real prog- 
ress when in their deliberations at 
White Sulphur Springs they threshed 
over their divergent views, formu- 
lated a statement of principles which 
they suggest as a basis of cooperative 
relations between business and gov- 
ernment, and achieved agreement 
upon them. 

To form a united front, and thus 
to still the criticism, heretofore justi- 


fied, that American busin 
agree upon what it wanted 
any important issue, was ar 
step. It was good judgm 
issue a categorical pronoun 
the last word on policy, a 
all true believers. In this res; 
conference showed how far 
has come from the ill-advis, 
stand of earlier days. 

But the biggest part of 
remains to be done. All 
been so painfully worked ov 
this point is of little use unless 
be made to have real effect yy 
course of events. 

The President, Congress, the pub 
as a whole must be persuaded ther, 
sound good sense in the Princip] 
upon which business agrees if {| 
are to be adopted in any part. Thi, 
is a job for salesmanship. 

American business men have so! 
startling mew ideas, revolutionar 
habits of living, unfamiliar and ;; 
credible devices to the nation on 
tremendous scale. Among America; 
business men are the greatest sales 
men the world has ever seen. 

But no one would ever know 
from the way they have gone »our 
handling their relations with this 
Administration. Business has spoke: 
when silence was the better part. |: 
has said nothing when vigorous ex. 
pression would have been effecti 
What it has said has violated eve: 
fundamental principle of salesma: 
ship—conspicuously, old Number 
in the salesman’s manual: avoid 
tagonizing your prospect. 

Business has had just enough p 
litical sense to see that lobbyists 
trained in the arts of the cloakroon 
and in the processes of obstruct 
could do no good and much hare 
Whereupon it has gone to the othe: 
extreme, and has ignored every prin 
ciple of popular leadership. 

This may be explained, we suppos 
by observing that many of the leaders 
of business organizations are from i: 
dustries that deal with other indus 
tries, not with the public direct. | 
is possible, too, the fact this is essen 
tially a sales job has not been seen 

Well, it is, and the wisest thing th 
business leaders of the country ca 
do is to put high up in their coun 
seats the men among them who kno' 
what it is to have to win the publics 
good-will, and who have done it s 
successfully. 
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HOW CAN YOU AFFORD 
Ot TO MODERNIZE? _ 


2 


ITHsteady improvement inmost markets, 

and with relentless competition waiting 
to seize every advantage either in price or in 
quality, Management's urgent problem hinges, 
not upon “should we release improvement ap- 
propriations now?” but, “can we afford not to?” 
When considering new, efficient production 
machinery, study the speed reducer specifica- 
tions. If the maker says “my drives are Cleve- 
lands,” congratulate him upon his interest in 
you; give him the advantage when you order. 


Your Engineers will tell you that, whether as 


original equipment or as replacement units, 
Cleveland Drives are right for the long pull. 
Clevelands are built with exactness and preci- 
sion. For 23 years, our Company has produced 
Worms and Gears exclusively, and has sold 
more than 300,000 Drives. 


There is a Cleveland Engineering consultant 
near you. His broad experience with power 
drives is at your and your Engineers’ disposal. 
We will gladly send him promptly, at your 
request. The Cleveland Worm & Gear Com- 
pany, 3255 East 80th Street, Cleveland, Ohio. 


CLEVEAAND 
Co) peed. Reducers 
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This is a glove—made by the Anode 
Process. Remarkable elasticity is only 
one of many advantages which modern 
rubber compounds can give a product. 


Sandblaster's helm 
made of steeland: j 
wth rubber. The rubber 
withstands the abra 


of sand better than the 


Its Saturday Night in Industry 


RODUCTS by the score are taking a bath—in rubber! Out they come, 
ger with rubber—any kind of rubber you need, compounded to resist 
acids or to stand abrasion or to do almost anything else needed to improve 
the product itself. 

Forms can also be coated with rubber, and the rubber pulled off, to make gloves, 
balloons, fountain pen sacs, of finer quality than has ever before been possible. 


It’s all done by the Anode Process, sponsored by 
Goodrich—another example of the strides Goodrich 
engineers have made in the development of rubber 
until today it is virtually a mew material as many 
manufacturers are finding, to their profit. 


Rubber can now be made in almost any form or 

texture, any color—and the toy industry benefits. 
Rubber can be bonded to metal—and paper mills, steel mills, others reduce 
costs. Rubber can be made to resist abrasion, chemicals, heat—a long list 
of industries improve their products and profits as a result. Rubber can be 
made to flex indefinitely, without distortion—and vibration is overcome in 
household appliances, automobiles. 


In almost every industry today rubber is performing feats considered 
impossible a year or two ago. To find out what it can do for you, write The 
B. F. Goodrich Company, Mechanical Rubber Goods Division, Akron, Ohio. 


oodrich 


ALL pd bl IN RUBBER 
Pr &f 








